
Seminar 2014 Unit Goals 
30 STARS 

100 Unit Members               

$300,000 Unit Club 

April Newsletter with March Results 

Quarter 3 STARS 

JoAnne Alvarez 

Emerald 

Janice Govin 

Pearl 

Queen of Wholesale 

JULIE WIEGAND 

A Huge THANK YOU to these consultants 
who ordered in the last 

6 months to help us achieve Premier Club 
JoAnne Alvarez 

Christine Guzman 

Ashly McCracken 

Gabby Caspar 
Angela Heintzelman 

Julie Wiegand 

Bobbie DeTar 
Christina Sutter 

Deb Shockey 

Shannon Gnau 
Bethany Tran 

Margaret Hossler 
Janet Marek 

Michelle Childers 

Julie Malcom 
Cindy Cantrell 

Joy Forbes 

Stacie Whetstone 
Sheila Counterman 

Jessica Till 

Heidi Ochoa 
Kim Harris 

Eva Anzaldua 
Mary Baron 

Madonna Butler 

Janice Cain 
Deb DeTray 

Teresa Erford 

Kelly Gericke 
Sandy Kenemore 

Donna Kosta 

Carolyn Linnemeier 
Angela McCoy 

Sharon Miles 
Rachel Molina 

Lizza Morales-Lewis 

Lori Oberlin 
Kelly Smith 

Sally Steffel 

Cynthia Stuckey 
Leslie Taylor 

Jessica Urbina 

Sara Valentine 
 

March Promotion Winners 
Rocking Your Business 

 7 Shamrocks : Stephanie Martin - Section 2 Love Package 

12 Shamrocks : Gina Wyatt - Starbucks Gift Card   

13 Shamrocks : JoAnne Alvarez - Starbucks Gift Card 
18 Shamrocks : Rosemary McAtee - Starbucks Gift Card & Retro 

Style Mug   

Skin Care Sets Sold 

JoAnne Alvarez -2  

Eva Anzaldua - 2 

Radical Reorders 
Gabrielle Caspar - $123  

JoAnne Alvarez - $99, $38, $127 

Eva Anzaldua - $150 

Bobbie DeTar - $65 

Fantastic Facials 

JoAnne Alvarez - $160.50, $105 

Party with a Purpose 
JoAnne Alvarez - $91.50, $204.17, $101 

Eva Anzaldua - $310 

Weekly Sales 
JoAnne Alvarez - $99, $129.50, $352.17, $261.50, $105 

Eva Anzaldua - $460 

Gabrielle Caspar - $123 

Bobbie DeTar - $65 

WINNER of the $100 Cash Drawing 

Julie Wiegand  

Queen of Parties 

JOANNE ALVAREZ 



Happy Birthday  Happy MK Anniversary  

The most important mile in our business walk is the "extra mile," the one called service. It      

sometimes takes the time we don't think we have. But we always do. It sometimes means going 

out of our way. But helping someone else along the way, helps us on our journey to the top.         

(A Dream Come True) 

Birthdays                                           Day 
Kelly J. Smith 1 

Roberta M. DeTar 14 

Frances Diehl 14 

Lisa Mast 14 

Sherry Wright 22 

Leslie E. Taylor 29 

Anniversaries                                  Years 
Janice Govin 20 

Deborah J. DeTray 11 

Sara E. Valentine 10 

Lori Oberlin 7 

Donna L. Kosta 4 

Jami R. Jones 1 

            Name                                            Amount 
 Julie Wiegand $2,410.00 

 JoAnne Alvarez $908.00 

 Evangelina Anzaldua $605.50 

 Christine I. Guzman $362.25 

 Michelle A. Childers $359.50 

 Anne E. Saalfrank $336.50 

 Deborah Shockey $326.50 

 Shannon N. Gnau $298.00 

 Shannan M. Witte $277.00 

 Mary I. Baron $259.00 

 Angela D Heintzelman $253.50 

 Margaret R. Hossler $246.00 

 Janet Marek $235.50 

 Kelly M. Gericke $212.00 

 Roberta M. DeTar $112.75 

 Christina E. Sutter $81.50 

 Kim Harris $65.50 

 Gabrielle L. Caspar $35.00 

13% Recruiter Commission Level 

 Janice Govin $809.15 

            (Does not include unit bonuses and commissions) 

 

9% Recruiter Commission Level 

 Deborah Shockey $51.35 

 

4% Recruiter Commission Level 

 Christina E. Sutter $16.43 

 JoAnne Alvarez $14.49 

WELCOME New Business Owners 
          New Consultant                          From                                         Sponsored by  
 Julie Wiegand FORT WAYNE, IN J. Govin 

  Name                                               Current     Sapphire        Ruby      Diamond    Emerald     Pearl 

On Target STAR Consultants 
March 16 to June 15, 2014 

JULIE WIEGAND $2,410.00 ***** STAR $590.00 $1,190.00   $2,390.00 

JOANNE ALVAREZ $480.00 $1,320.00 $1,920.00 $2,520.00 $3,120.00   $4,320.00 

JANICE GOVIN $2,505.00 ***** STAR $495.00 $1,095.00   $2,295.00 

May Celebrations 



 

 

MICHELLE 

CHILDERS 

DEBORAH 

SHOCKEY 

JOANNE 

ALVAREZ 

               Consultant                               Retail                               YTD PCP              YTD Retail 

Court of Sharing 
National: 24 Qualified Recruits 

Area: 12 Qualified Recruits 

Unit: 6 Qualified Recruits 

Court of Sales 
National: $36,000 Retail/18,000 whsl 

Area: $18,000 Retail/9,000 whsl 

Unit: $9,000 Retail/ 4500 whsl 

TOP 10 in Retail Sales                                    
Company Court of Sales  

If there is no room for the SEMINAR 201, put 

it on p.5 on the left blue bar.  You will have to 

limited space, be sure to get picture in and last 

 Priority Registration 
April 7 –30 

 Registration Open to ALL 
      May 1, 2014 

SEMINAR  DATES 
RUBY  July 16-19 

SAPPHIRE  July 20-23 

EMERALD  July 23-26 

PEARL  July 27-30 

DIAMOND  July 30-August 2 

  1 JoAnne Alvarez $10,418.00 $120.00 $10,538.00 

  2 Michelle A. Childers $6,084.00 $610.00 $6,694.00 

  3 Deborah Shockey $6,130.50 $322.00 $6,452.50 

  4 Julie Wiegand $5,524.00 $20.00 $5,544.00 

  5 Sheila A. Counterman $3,487.00 $318.00 $3,805.00 

  6 Roberta M. DeTar $3,316.00 $382.00 $3,698.00 

  7 Kelly M. Gericke $3,406.50 $241.00 $3,647.50 

  8 Christina E. Sutter $3,453.00 $126.00 $3,579.00 

  9 Shannan M. Witte $2,864.00 $20.00 $2,884.00 

  10 Shannon N. Gnau $2,620.50 $214.00 $2,834.50 

TOP Team Builders                                            
Company Court of Sharing  

 

We are looking for women to be in the                                
Unit Court of Sharing.   

Share this Career Opportunity with everyone                      

you facial! 



 

 

Rewards 
*  9% or 13% unit commissions! 
*  Unit volume bonus up to $5,000! 
*  9% or 13% personal recruiting                             
   team commissions! 
*  Personal recruiting bonus doubles: $100 

Rewards 
*  Can begin qualifying for Cadillac! 
*  Special classes at Career Conference          
   and Seminar! 

Rewards - Same as Team Leader plus: 
*  Future Director Pin! 
*  Eligible to submit to be DIQ! 

Rewards 
*  Free Chevy Cruz 
*  9% or 13% recruiting comm.! 
*  Team building bonus - $50! 
*  Team Manager pin 

Rewards 
*  9% or 13% commissions! 
*  Team building bonus - $50! 
*  Team Leader pin 
*  Eligible to go On Target 

Rewards 
*  4% commissions! 
*  Team building bonus - $50! 
*  Star Team Builder pin 
*  $50 Jacket Rebate on 3rd recruit 
*  Challenger newsletter 

Director In Qualification 
 

Future Director - eight active 
Deborah Shockey 

Win a Chevy Cruz! - 14 or more active 
 

Team Leader - five or more active 
 

Star Team Builder - three to four active 
Christina Sutter 

Senior Recruiters - one to two active 

Joanne Alvarez 

Stacie Whetstone 
 
 

Rewards 
*  4% commissions! 
*  Red Jacket Pin (2 active) 
*  Eligible to order Jacket (2 active) 
*  Advance brochure 

Earn 13% Commissions 
When you place a minimum 
$600 wholesale Section 1 
order in the same month 
that at least five personal 
team members place a                
minimum $200 wholesale 
Section 1 order. 
 
Earn 9% Commissions 
When you have a minimum 
five active personal team 
members, you can receive a 
9% commission on their 
combined wholesale Section 
1 orders in any calendar 
month. 
 
Earn 4% Commissions 
When you have one active 
personal team member and 
you are active, you will               
receive a 4% monthly               
commission on their                
combined wholesale Section 
1 orders in any calendar 
month. 
 
Team Building Bonus 
A $50 bonus will be paid to 
Red Jackets and above       
beginning with their fourth 
personal, for each new              
qualified recruit whose initial 
$600 wholesale Section 1 
order is received in the same 
or following calendar month 
as her Beauty Agreement. 

 

Earn 13% Commissions 
When you place a minimum 
$600 wholesale Section 1 
order in the same month 
that at least five personal 
team members place a                
minimum $200 wholesale 
Section 1 order. 
 
Earn 9% Commissions 
When you have a minimum 
five active personal team 
members, you can receive a 
9% commission on their 
combined wholesale Section 
1 orders in any calendar 
month. 
 
Earn 4% Commissions 
When you have one active 
personal team member and 
you are active, you will               
receive a 4% monthly               
commission on their                
combined wholesale Section 
1 orders in any calendar 
month. 
 
Team Building Bonus 
A $50 bonus will be paid to 
Red Jackets and above       
beginning with their fourth 
personal, for each new              
qualified recruit whose initial 
$600 wholesale Section 1 
order is received in the same 
or following calendar month 
as her Beauty Agreement. 

Sales Directors! 
Janice Govin 



Did you 

know… 
...Preferred Customer Program  

Participants enjoy a 30% boost in their 

business on average? 

WOW! We have great momentum going into the last 3 months of the Seminar 

Year!  Are you thinking with ABUNDANCE for April?  Abundance means 

“fullness to overflowing, affluence; wealth”.  God did not create us to be “small 

thinkers”.  Do you have a goal for April; an Audacious Abundant goal? 

When we think BIG, we do BIG!  When we do BIG we see BIG results!  

Where do you want to be by June 30th?  Where do you see yourself in 5 years 

from now?  Is what you are doing now going to help make your dreams come 

true?   Do you need to make changes so you can reach your goals?  

 

Stretch yourself and work outside your comfort area!  That may mean calling 

new leads on the phone, sharing the opportunity with a customer or asking 

someone to hold a party.  The more you do an activity, the easier it becomes; 

and the easier it becomes, the more confident you will be. 

 

Take advantage of these upcoming months, there are many Gift Giving         

opportunities and ways to build your customer base:   

 Teacher Appreciation 

 Administrative Day/ Week 

 National Nurses Week 

 Mother’s Day 

 Graduations 

 Father’s Day 

You can send them an ecard or an eCatatlog, visit offices with goodie bags and 

offer little pampering sessions at their work places.  . 

 

Remember, BIG Activity produces BIG Results!  Fill your April with       

Abundant thinking and activity!  

 

“You cannot plough a field by turning it over in your mind.”   

 

With Love and Belief,  

Janice 

 

 

Mary Kay always taught that foundation of the business is the skin care 

class. Are you ready to have your very BEST skin care class yet? Listen 

as Elite Executive Senior Sales Director Tawnya Krempges and Senior 

Sales Director Connie Ackroyd discuss the critical steps! 

__________________ 

Your Best Skin 
Care Class! 

Sharing Success 

Marketing the  
Opportunity 

Be Bold, Confident 

and Courageous 

Watch other great  
consultant trainings 

PCP  Enrollment 

 Enroll March 16 – April 15 

 Mails May 16‡ 

 Only 70¢ per name* 

Upcoming Events 
  April 15th - PCP enrollment deadline - 

Sign your customers up for the Summer 

Look Book 

  April 15th - Bronzed and Beautiful for 

guest models - training on Effectively 

Closing Appointments 

  April 22nd - Trash to Treasure night 

guest models to get facials - see invitations 

attached - training Dress for Success/

Attitude determines your Altitude 

  April 29th– FWA Beauty Bar $8 RSVP 

by April 25th @ Holiday Inn Express on    

Coliseum 

  May 6th -  New product Preview/ New 

Colors, guest models for facials - training 

Financial Abundance and Planning  

  May 13th - Luscious Lips with new 

True Dimensions lip colors, full facials for 

guest models, training Building Strong 

Customer Relationships and the Preferred 

Customer Program 

  May 17th -  Makeup ar tist Lor i Hogg  

9-5:30, $52 - Holiday Inn Express - Sign 

up today to make sure you get a seat, See 

attachment for more info 

 May 20th -  Hot Summer  Looks for  

guest models - training Investing Your 

Time Wisely  

  May 27th -  Quick & Simple Hot    

Summer Looks for guests/ models -     

training Technology In Your Business  









Track Your Success 

Queen of Bookings - 5           ___ 

Queen of Faces - 5               ___ 

Queen of New Contacts - 8   ___ 

Queen of Skin Care Sets - 3 ___ 

Queen of Sharing - 3  ___ 

Queen of Parties - 2  ___ 

 
Name: 
Week of :  

 
(Wednesday to Tuesday)   

You are  Invited to a Mary Kay Trash to Treasure Night!! 

 
Spring clean and bring your old makeup, skin care and or body care/sun 

products of  other brands to trash and replace with Mary Kay products at a 
discount.  For example, when you bring in 2 eye colors and a body lotion of  
another brand then you can replace them with 2 Mary Kay Eye Colors and a 

body lotion at 25% off.   
Maximum is 6 items to trash and get 6 items at 25% off.  

You will also be pampered with a facial and an opportunity to see and 
try new products  

When: Tuesday, April 22nd at 6:30 p.m 

Where: 10407 Cinnamon Tree Place, FW, IN  46804 

 

Please RSVP by April 21st 
 

Your Mary Kay Skin Care &Color Consultant, 









 

 

Dates to Remember: 
April 7: Seminar  2014 Prior ity Registration   

               Begins 

April 15: PCP Enrollment Deadline for   

                 Summer Look Book 

April 18: GOOD FRIDAY - All branches closed 

April 30: Last day to place on-line orders with  

                 the company for April orders 

                 Last day for Priority Registration 

 

D
esig

n
ed

 b
y
 w

w
w

.p
in

k
su

ccess.v
p

w
eb

.co
m

 

SCRPITS FOR TEACHER’S WEEK AND NURSE’S WEEK 

Hello, I would like to speak with the person in charge of teacher’s/ nurse’s week activities. 

 

Hi, my name is __________, Independent Beauty Consultant with Mary Kay Cosmetics and I would like to help you pamper your 

___________ during __________ week.  First, I have put together a beautiful spa basket that your teachers/ nurses can enter to win.  

While they are entering to win the spa basket valued at $40, I will be handing them a gift certificate for a complimentary facial, glamour 

make-over and $10 in free product at their private pamper session.  I also will be pampering them with a Satin Hand Treatment on the day 

that they enter to win their basket.  Your people will receive the royal treatment and this service is FREE OF CHARGE! 

 

SCRIPTS FOR RESTAURANTS DURING MOTHER’S DAY 

Hi, my name is _______, Independent Beauty Consultant with Mary Kay Cosmetics, and as a service to your customers, I would like to 

set up a small table and hand all the Mother’s a beautiful rose and a pampering gift certificate for a complimentary facial, glamour      

make-over and satin hand treatment.  I also would like them to enter to win a beautiful Spa basket for Mother’s Day.  This service is 

FREE OF CHARGE to you and it provides an extra touch of class while your clients are waiting to be seated. 

Nurses 
Week 
May              
6-12 May 5-9 

May 
11 

Janice Govin 
10407 Cinnamon Tree Pl 

Ft. Wayne, IN  46804 

(260)432-9223 

Www.janicegovin.com 


