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8+ Active 

Kathy Newman Melissa M. Coleman Allyson N. Richardson 

3 - 4 Active Team Members 



Here is a break down of the qualifications in order to achieve Star Consultant Status in one quarter. 

SAPPHIRE STAR 
$1800 WHOLESALE 

RUBY STAR 
$2400 WHOLESALE 

DIAMOND STAR 
$3000 WHOLESALE 

EMERALD STAR 
$3600 WHOLESALE 

PEARL STAR 
$4800 WHOLE-

 
 
 
 
 
 
 
 

Second Quarter Ends December 15, 2013 

SANDRA BRASWELL $600.50 $1,199.50 $1,799.50 $2,399.50 $2,999.50     $4,199.50 

Total Sapphire Ruby Diamond Emerald Pearl 

 

 

And with every brick you lay, a leader is born. Before long, you 

will have built a monumental force. With that much leadership      

power, with that much experience, you can't help but change the 

world. That's what it means to build Wall to Wall Leaders. Women 

standing shoulder to shoulder, rallying others to follow their lead to 

greatness, building their futures brick by brick. It's more than a              

mission. It's a movement.  

From Sept. 1, 2013, to Sept. 1, 
2014, every Mary Kay              
Independent Beauty              

Consultant who debuts as 
an Independent Sales Director 
will earn her name on the Wall 

of Leaders at the Mary Kay 
world headquarters in Dallas. 



1) Sales Director Suit  
2) Earn the use of a FREE CAREER CAR 
3) Top Sales Director Trip  
4) 9% or 13% Unit Volume Commission  
5) Unit Volume Bonus  
6) Unit Development Bonus  
7) Paid Term Life Insurance  
8) Opportunity to Lead and Influence     
     Others to Success  
9) ParƟcipate in Sales Director                              
     PromoƟons  
10) Develop Offspring Director                             
       Girlfriends  
11) Opportunity to become a beƩer  
       speaker and presenter  
12) Special RecogniƟon in Circle of  
       Achievement and Excellence  
13) AƩend Leadership Conference  
14) One‐on‐One CommunicaƟons with  
       Sales Development  
15) Center Stage at a Guest FuncƟon  
16) Director Early offers for Product  
17) Teaching at Special Events  
18) AƩend Leadership EssenƟals                        
       EducaƟon in Dallas  
19) Opportunity to be featured in                
       Company publicaƟons  
20) Special Access to Month End Online  
      Ordering 

From Sharing Dreams... 

           Sade S. Barnes FAYETTEVILLE, NC P. Robinson 
 Sandra Braswell LAUREL, MD P. Robinson 
 Miriam D. Franklin TRUSSVILLE, AL A. Richardson 
 Jennifer A. Lombardi RAEFORD, NC N. Ritter 
 Cheryl J. Luker HOPE MILLS, NC A. Richardson 
 Tyler G. Rambali MC COOK, NE T. Rambali 
 James L. Rosser TRUSSVILLE, AL A. Richardson 

Starting Something 
Beautiful…. 



             Jennifer A. Lombardi $3,479.50 
 Allyson N Richardson $2,745.00 
 Angela S. Thompson $1,801.50 
 Angela V. Granville $1,316.50 
 Linda S. Sheriff $813.00 
 Chenae N. Kirkland $809.00 
 Michelle I. Burgess $802.50 
 Nicole R. Ritter $794.75 
 Devon D. Adams $654.00 
 Tierra L. Edgerton $634.50 
 Kathy O. Newman $634.00 
 Courtney L. Fuller $578.50 
 Annette E. Mathis $513.50 
 Laurie R. Mills $457.50 
 Teresa A. McNeil $430.00 
 Alisa I. Baker $427.50 
 Sue A. Lanka Pollnow $412.50 
 Shirley B. Williams $400.50 
 Kim P. Clark $352.50 
 Terry Sharritts $348.50 
 Kacie A. Holdaway $344.50 
 C. West-Galbreath $337.50 
 Sherri C. Scott $335.00 
 Jennifer L. Hellman $321.50 
 Marion F. Patterson $305.50 
 Linda L. Hacker $293.50 
 Jenny K. Musselman $293.50 
 Sandy Nutter $254.00 
 Pam A. Shotwell $249.00 
 Travi L. Rambali $245.50 
 Susan A. Grenon $236.00 
 Rachel N. Poteet $233.00 
 Kasey Harkness $226.50 
 Suzy G. Spiegelberg $219.00 
 Sade S. Barnes $219.00 
 Miriam D. Franklin $209.00 
 Kelly J. Watson $206.00 
 Elissa R. Lawson $206.00 
 Beth Perkins $205.50 
 Elizabeth A. Behm $205.50 
 Linda P. Strawter $205.00 
 Jo-van E. Mangum $205.00 
 James L. Rosser $205.00 

Diminishes the look of dark spots!  
That’s what eight out of ten women said aŌer using TimeWise®  

Even Complexion Dark Spot Reducer in an independent consumer 
study*. Here’s what else they said:  

•SoŌens the visible intensity of dark spots — 89%  
•Helps fade the look of lingering acne spots — 84%  

•Corrects the look of skin imperfecƟons — 81%  
•Visibly reduces the appearance of age spots — 79%  

*Results reflect the percentage of panelists who agreed with the  
statements during a six‐week independent consumer study.  

 
 
 
 

 
 

 
 

7/1/2013 - 6/30/2014 

7/1/2013 - 6/30/2014 

  1 Allyson N Richardson $9,242.00 $4,000.00 $13,242.00 
  2 Devon D. Adams $10,139.50 $618.00 $10,757.50 
  3 Jennifer A. Lombardi $7,816.00 $2,823.00 $10,639.00 
  4 Kathy O. Newman $8,282.50 $915.00 $9,197.50 
  5 C. West-Galbreath $7,032.50 $438.00 $7,470.50 
  6 Melissa M. Coleman $7,019.50 $185.00 $7,204.50 
  7 Angela V. Granville $5,236.00 $1,351.00 $6,587.00 
  8 Courtney L. Fuller $5,916.00 $550.00 $6,466.00 
  9 Linda S. Sheriff $5,136.00 $1,298.00 $6,434.00 
  10 Sherri C. Scott $4,964.50 $487.00 $5,451.50 

  1 Melissa M. Coleman 3 $448.29 
  2 Amiee L. Thompson 1 $194.69 
  3 Nicole R. Ritter 2 $165.10 
  4 Allyson N Richardson 2 $157.09 
  5 C. West-Galbreath 1 $106.20 



On-Going in  
January 

 
*Class of 2014 (through July 1, 2014) 

*All-Star Star Consultant  
Consistency Challenge  
(through June 15, 2014) 

*Quarter 3 Star Consultant Quarter Contest 
(December 16 -  March 15) 

 Demo the Microdermabrasion or SaƟn Hands Set on people and offer it for $5 off if they buy it on the spot. 
 Do a neighborhood survey. Neighbors are great customers; they are close by and easy to connect with for delivers and 

appointments. 
 Sell giŌ baskets from the trunk of your car. Go where ever men work. They  
        won’t mind. In fact, they will love the service. 
 Book guests for your weekly meeƟng to be a model. Offer them a giŌ or an item at half price. 
 Deliver reorders and up‐sell by bringing other tempƟng beauty products to try and buy on the spot. This is where in‐

ventory comes in handy!  
 Contact women that work OUTSIDE the HOME and have her be a SILENT HOSTESS, give her a free giŌ and PRODUCT 

BONUS for helping. 

Birthdays                                                   Day 
Janice Robson 2 
Cheryl J. Luker 3 
Y. Martinez-Rivas 4 
Alyson P. Cunningham 6 
Shirley J. Willis 8 
Nicole R. Ritter 12 
Erin L. Sumner 12 
Sade S. Barnes 14 
Khala E. Granville 17 
Dana L. Rubick 18 
Michelle Bricker 22 
Rebecca Marquez 22 
Carrie M. Proffit 22 
R. Barron-Voigt 23 
Kenya I. Kilpatrick 24 
Beth Perkins 24 
Shelby N. Roller 28 
Andrea Timmons 28 
Carolyn S. Quinones 30 
Kelcie E. Meeks 31 

Anniversaries                                          Years 
Carolyn S. Quinones 11 
Angela V. Granville 8 
Jan M. Amacker 5 
Donna C. Cranford 3 
Lisa A. Maggard 2 
Shelby N. Roller 2 
Whitney N. Roller 2 
Tiffany L. Hoskinson 2 
Luci Murray 2 
Maria H. Rentas 2 
Danielle R. Kocher 1 
Heather Hulsey 1 

13% Recruiter Commission Level 
 Allyson N Richardson $197.02 
 
9% Recruiter Commission Level 
 Melissa M. Coleman $141.19 
 Kathy O. Newman $74.61 
 
4% Recruiter Commission Level 
 Nicole R. Ritter $147.20 
 Elizabeth A. Behm $109.80 
 Travi L. Rambali $44.10 
 Cierra M. Craddock $32.36 
 Amiee L. Thompson $26.16 
 C. West-Galbreath $13.40 
 Erin L. Cain $11.74 
 Janice Robson $10.54 











Created by Court of Achievers    

 

MONEY MAKING POTENTIAL: SELL JUST 10 OF THESE 
BRUSHES AND YOUR TAKE HOME PROFIT IS $250! 

CREATE A FLYER, SPECIAL E-MAIL, OR JUST CALL YOUR CUSTOMERS TO PROMOTE THE 
CLEANSING BRUSHES. Tell about their benefits and how using the brush is like brushing your teeth with a 
tooth brush vs. using your finger. The brushes SELL themselves, people will buy straight from 
the Look Book (classes are always your best bet, but consultants and directors have racked up 
pre-sales for the brushes before they were even available—they sell.) 
HAVE A SPECIAL “PAMPER YOUR SKIN PARTY” or PYSP FOR SHORT. Basically have a  
traditional SKIN CARE CLASS, but focus more on SKIN than Color. The Cleansing Brush would 
be added in the steps when you are using the Cleansers for different skin types. You can sell 
the brushes by showing all of its amazing benefits and letting your customers try                           
before they buy. Throw in a special GIFT with PURCHASE when they buy the Cleansing Brush. 
LAUNCH A TEST PANEL. Offer the opportunity for customers and potential customers to be 
part of a new product test panel. You can have a test panel night and invite everyone you know! 
The purpose of the event is to get guests’ opinions on the BRUSH. For those interested in tak-
ing the brush home (EVERYONE!), offer a ONE NIGHT savings deal on the brush. 
HAVE A SILENT HOSTESS CONTEST. The customer that sells the MOST cleansing brushes, 
gets a special gift and can pick ANY Mary Kay product for HALF PRICE as their PRIZE!  


