Marketing Made Simple- Double “7”
(Have your customers write on the back of their profile card at beginning of presentation)

Marketing


Income-50% Discount


1.  No quotas



1.  Facials - 1-2 people=$100 sales

2.  No Territories


2.  Classes/Party – 3-5 people=$200 sales

3.  Priorities



3.  Reorders – Average customer= $300 a year

4.  Guarantees


4.  Tax Deductions


a) 100 % customers


b)   90% consultants
5.  Prizes & Recognition

5.  Flexibility


6.  Team Building – 4% - 9% - 13% (Cars)
6.  Boss



7.  Directorship – Big increase in income







(Helping others to build their teams)

7.  Foundations:


Donated over 50 million to help find a cure for cancers affecting women


& Breaking the silence for Domestic Violence for women & children

After I explain this and they are writing on the back of their profile cards, this should NOT take any longer than 10 minutes at the beginning of your class.  Talk FAST, keep it fun!!  I tell them all the marketing information on the left side 1st, and then ask them to circle the “1” thing that impressed them the most.  I usually have them share out loud with each other quickly.  Then I go straight to the right side and tell them about the money.  Again ask them “If you were to EVER join my company, which TWO of the avenues of income would you like to take advantage of, circle them.  Again I have them share out loud.  I then ask them in closing “Ladies I would love to know your interest level in what you just heard about my career.  A, B or C – A means if my kids were starving I would NEVER do Mary Kay, and it’s OKAY because we love our customers.  B means buy me a cup of coffee & share more & give me something to take home tonight.  C means I want to join your team & save money on my products, and make extra money!!  No matter what they say be sure to connect with your Sales Director so WE can tag team together & BUILD your TEAM!!
