
Week 2		      MASTER CONSULTANT PACESETTERS - STRETCH FOR 100%





ASSIGNMENTS:


500 pts.	           1. Attend Conference Call on Thursday, 10/17, 8:30-9:30 PM 712-775-7400 ext. 516793#


1,000 pts.	           2. Watch � HYPERLINK "http://www.stephaniearbaugh.com" �www.stephaniearbaugh.com� “Skin Care Class.” E-mail 6 key points to your Director.


1,000 pts.	           3. Watch � HYPERLINK "http://www.stephaniearbaugh.com" �www.stephaniearbaugh.com� “Individual Consultation.”  E-mail 6 key points to your Director.


1,000 pts.	           4. Print out all the documents you need for a skin care class.  


1,000 pts.	           5.  Visit In-Touch Product Central and send key selling points for the Miracle Set, Repair Set, Botanicals. Include selling points on 		                Microdermabrasion and Firming Eye Cream to your Director.


1,000 pts.	           6. Watch “Star Consultant” on � HYPERLINK "http://www.channelbea.com" ��www.channelbea.com�.  E-mail 6 key points to your Director and indicate which prize you are 


		working for.


1,000 pts.	           7. Re-pack your Skin Care Supplies into a compact, organized, simple system.


500 pts.	           8. Watch � HYPERLINK "http://www.channelbea.com" ��www.channelbea.com� “Organize Your Inventory”.  E-mail 6 key points to your Director.


500 pts.	           9. Put a Mary Kay message on your voice mail.


1,000 pts.	           10. Watch � HYPERLINK "http://www.channelbea.com" ��www.channelbea.com� “Correct Booking Approach”.  E-mail 6 key points to your Director. 


1,000 pts.	           11. Practice your “Opinion Poll Close” and “8 Point Close” with your Director.





ACTIVITY:


500 pts. ea.	           EVERY party booked for the next 2-3 weeks, send hostess’ name, date, and phone # to your Director.


100 pts. ea.	           EVERY facial booked for the next 2-3 weeks, send name, date, and phone # to your Director.


500 pts. ea.	           EACH guest scheduled to attend a meeting or do an interview with your Director 


100 pts. ea.  _____ EACH Coach Survey turned in to your Director.





100 points each day:


	           Voxer your Director, or leave her a voicemail with an update


	           Email your 6 Most Important Things To Do List to your Director 


	           Hand out 1 or more business cards and get a phone number 


	





300 points each week:


	           Attend your Unit Meeting


	           Submit your Weekly Accomplishment Sheet before your weekly meeting


                     _____ Bring your completed Raise the Bar tracking sheet to the meeting





1,000 points for each:


	           Guest attending the meeting with you 


	           “Interview” held with your director 


	           Each Party Held (3 or more people)





1 point for every dollar sold (retail) and every wholesale dollar ordered, not including tax or section 2.


	           Sold - Retail


	           Ordered - Wholesale





3,000 extra credit points for completing the Mary Kay Autobiography and submitting 10 key points to your Director by the end of the course.


3,000 extra credit points for signing a new team member.


3,000 extra credit points for placing a $600 order in October.





TOTAL	                (extra credit points to be submitted the final week)





Submit your total points to Stephanie at captivate.shine@gmail.com by Midnight Tuesday, 10/22. You will do this each week.





OUR OBJECTIVE IS TO SEE YOU GRADUATE WITH 10,000 OR MORE POINTS, 5 GUESTS AND/OR INTERVIEWS COMPLETED.


WE ALSO WANT YOU TO HAVE A JUMP START ON RAISE THE BAR FOR OCTOBER, AND BE ON-TARGET FOR STAR CONSULTANT THIS QUARTER!  THE TOP FIVE RECEIVE GIFTS!  You MUST graduate to be in the top 5!











