* Other Advantages °

No Quotas or Territories!

Free Education Program!
Tax Benefits!

What would you do with an extra $500-$1000 a month?

How could a Mary Kay business add value to your life?
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What concerns, if any, would keep you from starting your
Mary Kay Business today?

Faces a week

*

2 Customers a week
X_ 50 Weeks in a year (2 weeks off for vacation)
100 Customers this time next year

x $300 Average customer spends a year

$30,000 Yearly raise in sales just for servicing
your customers

50% Commission

$ 15,000 Yearly profit raise or when divided into
months this equals a $1,250 average
monthly profit raise
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Please Note: This is designed by NSD Diana Sumpter to show the different avenues of income of our marketing plan, all figures are approximate, there are no guarantees and subject to change at any time
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