	 (
5 ATTEMPTS a Day & Daily Disciplines Tracking Sheet
!
  
Focus on ACTIVITY, 
then
 see Results!
An “ATTEMPT” Is
:  A Booking Call/Text, 
A
 Recruiting Call/Text, A Coaching Call/Text, A Business Card with Sample & Survey Passed Out, A New Lead Call/Text, A Bathroom Model Bag Call/Text, A Guest Invited to Your Meeting
)5 Attempts-Name of Contact/
Type of Attempt:
	6 Most Important MK 
Things List:
	Daily Disciplines:

	Monday: 
	1.
	Daily 6:45 Call in #…712-432-0900 
Playback…712-432-0990- Code for both-163706#

	1.
	2.
	
Exercise_____Prayer__________

	2.
	3.
	Listened to CD  & 6:45 Call_________
Million $ Call-641-715-3900—44336#____

	3.
	4.
	
Speak Affirmations & Scripture______

	4.
	5.
	
Daily Victory (ies)_____________

	5.
	6.
	
Text Results to Director & Dacia__

	Tuesday:
	1.
	

	1. 
	2.
	
Exercise_____Prayer__________

	2.
	3.
	Listened to CD  & 6:45 Call_________
Million $ Call-641-715-3900—44336#____

	3.
	4.
	
Speak Affirmations & Scripture______

	4.
	5.
	
Daily Victory (ies)_____________

	5.
	6.
	
Text Results to Director & Dacia__

	Wednesday:  
	1.
	

	1.
	2.
	
Exercise_____Prayer__________

	2.
	3.
	Listened to CD  & 6:45 Call_________
Million $ Call-641-715-3900—44336#____

	3.
	4.
	
Speak Affirmations & Scripture______

	4.
	5.
	
Daily Victory (ies)_____________

	5.
	6.
	
Text Results to Director & Dacia__

	Thursday:  
	1.
	

	1.
	2.
	
Exercise_____Prayer__________

	2.
	3.
	Listened to CD  & 6:45 Call_________
Million $ Call-641-715-3900—44336#____

	3.
	4.
	
Speak Affirmations & Scripture______

	4.
	5.
	
Daily Victory (ies)_____________

	5.
	6.
	
Text Results to Director & Dacia__

	Friday: 
	1.
	

	1.
	2.
	
Exercise_____Prayer__________

	2.
	3.
	Listened to CD  & 6:45 Call_________
Million $ Call-641-715-3900—44336#____

	3.
	4.
	
Speak Affirmations & Scripture______

	4.
	5.
	
Daily Victory (ies)_____________

	 (
Suggestions for “New Lead Call”…
1.
Ask someone to pass out 10 What Women Want Surveys for you and give her free product for getting all 10 completed. 
2
.Ask someone to take a basket of products to work to sell for you and have them get each person who purchases to fill the sales ticket out completely so that you have their info (write in a space for phone #)…give her 20% of the sales in free product.  
3
. Ask your customers if they have a friend, who needs some pampering, let them know that you will give their friend a free gift in her name and a special pampering session. 
4
. Build a Before & 
After
 Model Portfolio and ask women everywhere you go to be in your portfolio.   
5
.Hand
 out coupons for women to register on your website everywhere you go.  You can order PINKED $13 Cards from 
www.getpinked.com
 and put your sticker on the back.
)5.
	6.
	
Text Results to Director & Dacia__



Weekly Re-Cap Sheet 

Name___________________Director______________


Total Retail Sales (less tax):___________________


Total New Bookings:_________________________


Total # of Attempts:__________________________


Total # of Parties:____________________________


Total # of Faces:____________________________


Total # if Interviews:_________________________


Total # of Bathroom Models:__________________


What effort are you most proud of in your business this week?_____________________________________
__________________________________________


What area of your business needs improvement right now?_______________________________________
___________________________________________
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