To complete vour assignment this month yvou must return this sheet by the 6th. of the next month.
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Inner Circle Form

ELITE INNER CIRCLE

5-5-5 PER WEEK
5 SELLING APPTS.

UPPER INNER CIRCLE

3-3-3 PER WEEK
3 SELLING APPTS.

INNER CIRCLE

2-2-2 PER WEEK
2 SELLING APPTS.
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Retail Sales: Totals For Month:

Retail Sales

Week One:
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Week Three: .
Interviews

Week Four:

Wholesale Order

New Recruits

Appt. on Books




Celebrate Mary Kay's 50th Anniversary
with the Asia Pacihic NSD's on the
2013 Top Sales Director Trip
Cape Town & Sun City, South Africa




India

Area on the go!
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seminar 2013

Mary Kay Goals!

I will ]]e a Sales Director
L I Senior Sales Director

Future Executive Senior Sales Director

CAREBR LHVEL Executive Senior Sales Director

Elite Executive Senior Sales Director

by Au g. st National in Qualification
Iw El‘ 1 National Sales Director
by Oct. 1st

by Nov. 1st OT - Top Trip Sales Director
by Dec. 1st OT - Circle Of Achievement
IJ_‘J Jan. 1<t

Top Sales Director Trip ~
Cape Town & Sun City, South Africa

OTHER GOALS:

:\Iluut]l]j-.' R_t'-’r.lil Goal: i:l : Ruby 55,000
:\'l!J!I!l].IE']' ot :‘L..'I]]‘t[tl_'.' ‘.:‘l.=~LlL||=_‘c ."'1|.1;;:. . Diamond 70,000
M.-.lllt.ll.l.l.' Wholezale -__‘fu.ij': # Emerald 85,000
Pearl 1,00,000
Pearl + 1,25,000

Quarl‘.erlj.r Wholesale gﬂa]s:
Aug 1st—Oct. 31st
Nov. 1st—Jan 31st

Montl 1 Team F_'I'LIJ]{.]!:I]L Appointments:
\mnlnﬂ of New Team Members per mo nith:

DQneeu'a Court of Personal Sales - 4,44,000 Personal Retail Section One Sales in the Seminar year
Ist August 2012 - 31st July 2013

DQ‘JG‘?“'! Court of Sharing 21 New Qualified Recruits in the Seminar year 1st August
2012 - 31st July 2013. A qualified recruit is one who achieves APy
Rs. 36,000 Retail Production in the Seminar year. D

Other Goale




Jom the Fortenberry National Famlly

| as we grow to -

5 NSD's by Mary Kay's |
50th Anniversary

am Fortenberry-Slate
SNSD

Lveryiliiiip thet Glitiers
is GOLDY
| @ina
Nticriel Sules Direcior by

Month:
Year:




Bee One of the
Fortenberry-Slate Area's
Fortunate 500!}

Our Area Goal is to have
500 National Court Achievers at
Mary Kay’s 2013
50th Anniversary Seminar
Celebration!

Commit NOW to One, Two or Three Courts on the
National Seminar Stage!




