Name: Name: Name: Name: Name:

Phone: Phone: Phone: Phone: Phone:

Yes No Maybe Yes No Maybe Yes No Maybe Yes No Maybe Yes No Maybe

Name: Name: Name: Name: Name:

Phone: Phone: Phone: Phone: Phone:

Yes No Maybe Yes No Maybe Yes No Maybe Yes No Maybe Yes No Maybe

Name: Name: Name: Name: Name:

Phone: Phone: Phone: Phone: Phone:

Yes No Maybe Yes No Maybe Yes No Maybe Yes No Maybe Yes No Maybe

Name: Name: Name: Name: Name:

Phone: Phone: Phone: Phone: Phone:

Yes No Maybe Yes No Maybe Yes No Maybe Yes No Maybe Yes No Maybe

(605) 475-4099 Access code 213518# (hit # again there is no reference code)

Ask 20 women to listen to the 15 minute recorded call and then follow up with
the survey to ask them why they think our Company is so successful...and
celebrating 50 years!! They must give you the password and you can offer them
any one item at half price. Fill in each square with their name/number and
interest level.

If you do this you will be in a RED Jacket, On Target for your car, or DIQ!

Put your surveys in the envelope. You are 20 Names away from your DREAM!




Marketing Call Follow-up Questions
(Book the time to get their opinion FIRST, then have them listen
to the marketing call by that date and time)

Date

Guest Name

Consultant Name

Password

1. Tell me about yourself (marmed, kids,
career efc.)

2_What do you like most about your job?
3. What would you change about your job?

4. Do you consider it to be a career of a lifetime?
b. Do you have flexibility to take time off whenever
you desire?

. Do you believe you are paid what you're worth?

4. SHARE YOUR I-STORY or

5. After listening to the call and hearing
Vicki’s story, is there anything new or
exciting that you learned about the MK
opporiunity?

6. Did the call bring up any questions about
the MK business opportunity?

7. If in your wildest dreams, you were to ever
consider this business opportunity for
yourself, what would you enjoy the most
about 1t?

8. If you were to be extremely successful
with your MK business, what changes would
that make in your life?

9_Is there anything that would hold you back
from giving this business a try?

10. If you were to consider this business for
yourself, on a scale of 1 fo 10, how interested
might you be? 1 meaning I would never start
a business with ME even if [ was starving to
death and had to eat grass to live, 5 1s not an
option, and 10 meaning I would love to give
this a try, where would you be?

12 3 4 56 7 89 10

Marketing Call Follow-up Questions
{Book the time to zet their opinion FIRST, then have them listen
to the marketing call by that date and time)

Date

(ruest Name

Consultant Name

Password

1. Tell me about yourself (marned, kids.
career efc.)

2. What do you like most about your job?
3. What would you change about your job?

4. Do you consider it to be a career of a lifetime?

b. Do you have flexibility to take time off whenever
you desire?

¢. Do you believe you are paid what you're worth?

4. SHARE YOUR I-STORY or

5. After listening to the call and hearing
Vicki’s story, is there anything new or
exciting that you leamed about the MK
opportunity?

6. Did the call bring up any questions about
the MK business opportunity?

7. If in your wildest dreams, you were to ever
consider this business opportunity for
yourself, what would you enjoy the most
about it?

8. If you were to be extremely successful
with your MK business, what changes would
that make in your life?

9_Ts there anything that would hold you back
from giving this business a try?

10. If you were to consider this busmess for
yourself, on a scale of 1 to 10, how interested
might you be? 1 meaning I would never start
a business with ME even if I was starving to
death and had to eat grass to live, 5 15 not an
option and 10 meaning I would love to give
this a try, where would you be?

12 3 4 5 6 7 89 10



