Name

Tracking Sheet for

Perfect Start and Power Start

Use this form to help track your progress.

Date

Perfect Start

To achieve a Perfect Start, you'll want to facial 15 customers in a two-week period. This tracking sheet can help you keep up with your progress
toward achieving your goal.

Date Given
Team- Date of Team-
Customer/Prospective Team Date of Follow-Up Building Building
Date Member Phone Number Facial Date Materials Appointment Next Steps
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its original form.




Power Start
To achieve a Power Start, you'll want to facial 30 customers and hold six team-building appointments within your first month. This tracking sheet
can help you keep up with your progress toward achieving your goal.

Date

Customer/Prospective Team
Member

Phone Number

Date of
Facial

Follow-Up
Date

Date Given
Team-
Building
Materials

Date of Team-
Building
Appointment

Next Steps
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To achieve a Power Start Plus, you'll want to facial 30 customers and hold six team-building appointments within your first month. This tracking sheet can help

PoweRrR START PLuUS TRACKING SHEET

you keep up with your progress toward achieving this goal.

Customer/Prospective Team Member

Phone Number

Date of Facial

Follow-Up
Date

Date Given Team-
Building Materials

Date of Team-Building
Appointment

Next Steps
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PoweR START PLuUsS TRACKING SHEET (CONT.)

Customer/Prospective Team Member

Phone Number

Date of Facial

Follow-Up
Date

Date Given Team-
Building Materials

Date of Team-Building
Appointment

Next Steps
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