
 

 KAMP GOALS: 
 
TRAINING—Each consultant working 
through week 1—4 of new consultant 

training. 
 

STARS 
 

RED JACKETS—team members with 
3+ recruits. 
 

PERFECT AND POWER START! Kathy Newton 
Sales Director 

 May 2014 Newsletter ♥ April 2014 Recognition 

Mary Kay’s birthday is May 12. And no one loved a challenge more than Mary Kay Ash!  
So to honor the Founder, sell $1,000 in suggested retail sales in a week!  

To help you do that, here are some great tips from Independent Future Executive Senior Sales Director Lisa 

Stengel, who also wants you to know that there’s always a grand reason to have a grand week: May is the 
perfect time to honor Mary Kay Ash. June is ideal to help finish the Seminar year strong. And July can help 
you kick off the new Seminar year with a bang! Lisa Stengel believes that if you follow all of these tips, you’re 

GRAND TIPS FROM THE TOP 
1. Skin Care Parties. Skin care will always be the foundation of our business, so you’ve got to hold skin care 

parties. Consider holding three of them this week. 
2. The Look Party. Ask an existing customer to bring a copy of The Look to a gathering and pass it around. 

It’s a casual way to create interest in the Mary Kay® products. And don’t forget to attach your Company-
approved business card to The Look so people can reach you to place an order or to ask for your advice! 

3. Virtual Makeover Party. Invite customers to use the Virtual Makeover tool on your Mary Kay® Personal 

Web Site. Once they order and receive the products they love, you can follow up by encouraging them to 
post selfies of their new looks on Facebook®. 

4. Time of Day Party. You can pick a day during your Grand Week in May to offer incentives to your custom-

ers via text or email. And here’s the kicker – you choose a different incentive for different times of the 
day. For example, from 7 to 9 a.m., your customers could get a discount on their purchases. From 9 to 10 
a.m., you could offer a bonus with purchase. From 10 a.m. to noon, there’s a different discount offer, and 

so on. The time frames and the incentives are totally up to you. 
5. Facebook® Party. You can post the challenge on your Facebook® page for your Mary Kay business. Then 

send a link to your Mary Kay® Personal Web Site to 10 people. Ask them to place an order and then to 

share the link with 10 more people. 

Win a Grand! 
Simply submit your tips* on our ―Let’s Talk‖ blog post, sharing how you plan on achieving the Have a GRAND Week 
sales challenge, or share your success stories (also on the ―Let’s Talk‖ blog post) once you’ve completed the challenge! 
When you do so, you will have your name entered into a drawing* of all eligible posts submitted that week for a chance 
at winning $1,000 in American Express gift cards! There will be three winners each week, and the winners’ posts will be 
featured on the Company’s ―Let’s Talk‖ blog. 



   June  

         
           Birthdays                          Day 
Molly E. Crumbo 2 
Wendy Aiken 17 
Antonia F. Johnson 22 
 
           Anniversaries                 Years 
Christy A. Anderson 2 

Celebrations Wholesale Orders 

                        Name                        Amount 
 Mary Ann S. Owens $636.00 
 Christy A. Anderson $274.50 
 Elizabeth Miller $265.50 
 Jenna McClellan $242.50 
 Diane W. Rodgers $135.75 
 Marcy B. Carl $115.50 
 Wendy Aiken $52.00 
 Kathy R. Newton $671.00 

MAKE it a HABIT to listen to the  
Million Dollar Message  

each morning  
(listen while you are putting on your MK face:) 

 
641-715-3900 
Access code 44336# 

 

Commission Checks 

9% Recruiter Commission Level 
 Kathy R. Newton $133.13 
 
4% Recruiter Commission Level 
 Bonnie T. Morrison $9.70 

Color Confident Unit Members 
 

Jenna McClellan * 

Regina Trejo 
Bonnie Morrison 
Mary Ann Owens 
Dede Padgett 
Elizabeth Miller 
Tiffani Tisdale 
Kathy Newton 
 
CONGRATULATION Jenna for being the first  

Color Confident Kamper 

How to Create $3,000 in Retail Sales in 3 Weeks 

Every Week for the next 3 weeks do these things: 
1. Put the product on 10 faces averaging $50 per face or 2 classes = $600 in sales 
2. Contact 10 existing customers and service them in reorders (7 average $30 each) = $210 in 

sales 
3. Get a Mary Kay Angel (outside hostess) to pass the Look Book around her office and sell $200 

and give her $25 in FREE PRODUCTS!!! Say, “Susie, I am so excited!  I have just been chal-
lenged to be a Star Consultant with Mary Kay and I really need your help!  If you can pass our 
catalog around your office and sell just $200, I’ll give you $25 in FREE products of your choice!  
Can you help me?  Thanks, I’ll drop it off!”  $200 in sales. 

4. Do 2 on the go appointments ($50 each) or Demo Satin Hands on 10 people = $100 in sales 
That totals $1,100 each week Your profit is $400-$500 per week!  You have $1500+ wholesale to-
wards your star in 3 weeks!  Have fun creating product excitement.  Remember, the key to your suc-
cess is going to be your ATTITUDE nad you POSITIVE EXPECTANCY.  What Star Prize have YOU 
chosen? 



 
   

 

Whatever your lot in life, build something on it! – Mary Kay Ash  

Senior Consultants 

You GO GIRLS! 

WHO WILL BE OUR FIRST 

RED JACKET? 

The First 
RED JACKET  

Earns this  

CHARM! 

Recruiter :Marcy B. Carl   Recruiter :Bonnie T. Morrison   Recruiter :Mary Ann S. Owens 

    Anita D. Evans     Jenna McClellan     Denetta W. McCray 



Marcy Carl Mary Ann Owens Dede Padgett 

5 Career Star Quarters 3 Career Star Quarters 2 Career Star Quarters 

Quarter 2 Sapphire Quarter 2 Sapphire Quarter 2 Sapphire 

Kathy Newton 

36 Career Star Quarters 

Quarters 1 & 2 Pearl 

Quarter 3 Emerald 

Quarter 4 Sapphire 

OnTarget Consistency 

Earn 600 contest points with each new qualified team member once you are a Sapphire Star. 
Sapphire Star + 1 Qualified = Ruby 



Choice of one 

Choice of one 

Court of Sharing 
  

Kathy Newton 3 
 
 
 

When you have a new team member who is 
QUALIFIED, your name will go here. 

For a new team member to be qualified, her            
Independent Beauty Consultant Agreement         

and minimum of $600 in wholesale Section 1          
orders must be received and accepted by  the 
Company during the Seminar contest period. 

Current retail  ~  PCP/Bonuses  ~  Total YTD Retail 

Court of Sales 

  1 Mary Ann S. Owens $8,307.00 $1,708.00 $10,015.00 
  2 Dede Padgett $6,550.00 $1,074.00 $7,624.00 
  3 Marcy B. Carl $6,717.00 $714.00 $7,431.00 
  4 Marty Trifiletti $4,669.00 $410.00 $5,079.00 
  5 Jenna McClellan $3,519.00 $1,067.00 $4,586.00 
  6 Shelley S. Powers $4,524.50 $0.00 $4,524.50 
  7 Diane W. Rodgers $2,543.50 $426.00 $2,969.50 
  8 Taylor R. Hensley $2,571.00 $240.00 $2,811.00 
  9 Elizabeth Miller $2,615.00 $90.00 $2,705.00 
  10 Bonnie T. Morrison $2,287.00 $345.00 $2,632.00 
  11 Anita D. Evans $1,942.00 $341.00 $2,283.00 
  12 Stephanie K. Collins $2,037.00 $0.00 $2,037.00 
  13 Alma J. Owens $1,407.00 $320.00 $1,727.00 
  14 Wendy Aiken $1,330.00 $59.00 $1,389.00 
  15 Tiffani S. Tisdale $992.50 $20.00 $1,012.50 
  16 Crystal L. Wall $618.00 $0.00 $618.00 
  17 Christy A. Anderson $549.00 $0.00 $549.00 
  18 Denetta W. McCray $455.00 $0.00 $455.00 
   Kathy R. Newton $24,739.00 $4,738.00 $29,477.00 





Limited Edition Journey of 
Dream 
Eau de 
Toilette- 
$25 
 

Mary Kay Mineral Eye Color– NEW Shades- $7 
 
 

_________           __________   __________ 
Like it  Love It                  Must Have 

Mary Kay True Dimensions Lipstick– NEW Shades- $18 
 
 

 

Ballerina 
Pink 

Rosegold Driftwood Stone French Roast 

_________   ________    __________ 
Like it     Love It          Must Have 

Limited Edition Honeydew Satin 
Hands Set- $35 
 
_________ 
Like it 
 
_________ 
Love it 
 
_________ 
Must Have 

Mini Timewise Microdermabrasion 
Set and Mini Indulge Soothing Eye 
Gel– Free with $40 Purchase 
_________ 
Like it 
 
_________ 
Love it 
 
_________ 
Must Have 

The Real 
Teal 

Hello Violet Gold Metal Pink Again In the 
Plum 

Orange 
You Lovely 

Limited Edition Mary Kay Sun 
Care After-Sun Replenishing Gel
- $13 
 
 _________ 
 Like it 
 
 _________ 
Love it 
 
 _________ 

Bold Fluid Eyeliner       Mary Kay at Play—$10 each     Triple Layer Tinted Balm 

Tangerine 
Pop 

Citrus Flirt Coral Bliss Exotic 
Mango 

Sassy Fusch-
sia 

Lava Berry Berry a la 
Mode 

First Blush Tuscan Rose Chocolatte 

Blue My 
Mind 

Atomic Red 

©MKSDesignss.co

 _________  __________  ___________ 
   Like it     Love It     Must Have 



Mary Kay always loved her Birthday, and we always worked extra hard to 
do something incredibly  special for her!  Here are some ideas for sales to 

work on. 
1. THE BIG DAY IS MONDAY MAY 12TH.  Plan to break your record and reach as 

many customers as possible today.  Have a Birthday Cake at your home for all stop 
ins and also delivering cupcakes to them in person.  Talk about a great way to 

start your appointment.  ―By the way, it’s Mary Kay’s birthday and this is for you!‖ 

2. 12% off all Mary Kay Products this week 
3. Fill out an agreement on May 12th and begin your business on our Founder’s birth-

day!  Call every prospect you have ever had and encourage her to start on the 
12th 

4. MAY BOOKING SPECIAL– Carry a filled compact with you everywhere and say OH 
MY GOODNESS, I HAVE TO TELL YOU ABOUT MY MAY BOOKING SPECIAL!  (Hand 

her the open compact) You get this FREE with your choice of color– FOR THE 

PRICE OF THE DAY YOU BOOK when you share your facial with 3 others and hold 
it on the day we choose today!!  SOOO, if you can book it on the 15th, it’s $15, 

May 20th, it’s $20! 
5. Products of the week.  Have one every week until June 30th.  This weeks products

– I am showcasing Sunless Tanning and sunscreens in honor of Sun Awareness 

months- May and June! 
6. Take products to show on the back of your hand.   

7. I always end the PCP gift with purchase when I sign up for the new one– so I’ll 
clean up my PCP mailing list with a last call for the bag.  After this, I give retail 

product bonuses.  Don’t forget, last day for PCP is the 15th! 

8. Hand out the Consider the Possibilities DVD and put their forms into a drawing for 
Free Product at the end of the month 

9. Refer a friend to me that makes a purchase and receive a bonus! 
10.Overstocked on anything??  PINK LIGHT SPECIAL this month!!! 



Independent Beauty Consultants who started a Mary Kay 
business in April AND Independent Beauty Consultants 
who added a new team member in the month of April 
can offer these same great incentives to potential new 
team members in May. 

Are you ready to stretch yourself and help other 
women realize their potential? When you share your 
excitement about the Mary Kay opportunity and others 
join your team, you can earn great commissions and 
potential team-building bonuses! 











Let’s Grow!!! 

Kathy Newton 
Sales Director 
171 Seminole Ln 

Georgetown, SC 29440 
KCKmusik@aol.com  

843-359-9443 

 


