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Introducing...
Mary Kay’s  
NEW Welcome Pack!

NEW!  
Mary Kay® Mineral Eye Color Quads
Take the guesswork out of gorgeous

Mary Kay® Liquid Eyeliner Pen
A stroke of genius
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Find out 
how

 you can 
earn all this 

FR
E

E
!  

P
age 14

2
w

w
w

.m
arykay.com

.au  |  w
w

w
.m

arykay.co.nz
applause: february 2015

3

1
 

 Launch of New
 W

elcom
e Pack, Custom

er and Consultant 
February Only Offers and February Sales Prom

otions.

2
 

 Beaut-e-New
s

® is out!  
Follow-up with custom

ers and link to your Facebook page.

14
 

Valentine's Day 
 26

 
 All Bank Details, ABN (Australia only) & GST changes 
to be processed online by 5.00pm

 (AEST) 

  
 M

ONTH END – CONSULTANTS; FAXED & M
AILED 

PAYM
ENTS, ORDERS AND INDEPENDENT BEAUTY 

CONSULTANT AGREEM
ENTS. To count for this m

onth 
m

ust be received by the M
ary Kay M

elbourne Office by 
5.00pm

 (AEST).

27
 

 M
ONTH END – SALES DIRECTORS AND DIQs; FAXED 

& M
AILED PAYM

ENTS, ORDERS AND INDEPENDENT 
BEAUTY CONSULTANT AGREEM

ENTS. To count for this 
m

onth m
ust be received by the M

ary Kay M
elbourne Office 

by 2.00pm
 (AEST).

28
 

 M
ONTH END – CONSULTANTS; ONLINE PAYM

ENTS, 
ORDERS AND INDEPENDENT BEAUTY CONSULTANT 
AGREEM

ENTS. To count for this m
onth m

ust be Subm
itted 

online by 3.00pm
 (AEST).

 
 M

ONTH END – SALES DIRECTORS AND DIQs; ONLINE 
PAYM

ENTS, ORDERS AND INDEPENDENT BEAUTY 
CONSULTANT AGREEM

ENTS. To count for this m
onth 

m
ust be Subm

itted online by 9.00pm
 (AEST).

PLEASE NOTE – all Cut-off tim
es w

ith be strictly adhered to.

February: dates to rem
em
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pplause m
agazine is published in recognition of and 

as inform
ation for m

em
bers of M

ary K
ay contractor 

sales 
organisation, 

Independent 
N

ational 
S

ales 
D

irectors 
(“N

ational 
S

ales 
D

irectors”), 
Independent 

S
ales 

D
irectors 

(“S
ales 

D
irector”), 

and 
Independent 

B
eauty 

C
onsultants 

(“C
onsultants”) 

in 
A

ustralia 
and 

N
ew

 Zealand. Incentives and Aw
ards referred to in this 

publication m
ay not be applicable in all m

arkets.
For use in A

ustralia and N
ew

 Zealand only.

applause
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R
U
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Y 2015

M
essage from

 your G
eneral M

anager

D
ear A

ll,

W
e’re in exciting tim

es! This m
onth sees  

the launch of M
ary K

ay
® A

ustralia and  
N

ew
 Zealand’s N

EW
 W

elcom
e P

ack. I am
 

thrilled to announce that from
 February 1, 

it’s now
 only $25 to becom

e a M
ary K

ay
® 

C
onsultant.  

N
o, it’s not a prom

otion – it’s perm
anent!

You w
ill recall the recent success of our 

D
iscover M

ore Team
building Prom

otion that 
com

m
enced in August 2014. Indeed, m

any of 
you experienced incredible grow

th and C
areer 

Path progression as a result. H
ere at H

ead 
O

ffice, w
e too w

atched C
onsultant num

bers soar 
and orders flow

 in. W
ith business reinvigorated, 

w
e had only one option – to capitalise on this 

am
azing opportunity, fast. H

aving engaged 
Advisory B

oard representatives and a focus 
group for their guidance in refining the new

 M
ary 

K
ay O

pportunity, w
e are delighted to have new

 

In
 THIS ISSUE

“

“

M
ary K

ay 
 said it best

It is im
portant 

to rem
em

ber 
that although 
change entails 
uncertainty, 
it also brings 
opportunity. 
Each of us 
m

ust engage in 
a lifelong self-
im

provem
ent 

program
, 

continually 
seeking m

ore 
know

ledge and 
new

er m
ethods. 

W
e m

ust be 
open to new

 
ideas; never be 
satisfied w

ith the 
status quo.

user-friendly tools and program
s ready to go 

right now
! You can read all about them

 on pages 
10-15 in this m

agazine. O
ne thing’s for sure, 

you’re going to love it!

Talking about C
onsultant grow

th, m
ake sure 

you fam
iliarise yourself w

ith the new
, revam

ped 
S

m
artS

tart program
. W

ith so m
any new

 
recruits, you’ll w

ant to share vital inform
ation 

on the additional rew
ards and benefits 

available. A
nd, believe m

e, it’s sim
pler, and 

even m
ore attainable and rew

arding than ever!

H
ave an absolutely  

am
azing February!

 John S
im

cocks
G

eneral M
anager 

A
ustralia and N

ew
 Zealand

Introducing M
ary K

ay's 
$25 W

elcom
e P

ack! 
A new

 w
ay to grow

. 
P

ages 10-12

Let your C
ustom

ers 
C

H
O

O
S

E
! February’s 

M
odifiable O

ffers put 
your custom

ers in the 
driving seat. P

ages 8-9

B
U

ILD
!

S
H

AR
E!

S
ELL!

D
AR

E!

IM
P

O
R

TA
N

T 
IN

FO
R

M
ATIO

N
 

N
E

W
 S

am
ple Jars (em

pty) available 
for purchase in packs of 30. 
$7.50 N

Z
$9.50  (P

art #10086436)
P

lease visit the C
om

m
unity P

age for  
other product inform

ation.

Let N
E

W
 R

ecruits 
C

H
O

O
S

E
! C

heck out 
M

ary K
ay’s brand new

 
Product B

undles and 
S

m
artS

tart R
ew

ards. 
P

ages 12-13

S
tart Team

building. 
G

et the gorgeous 
D

iscover W
hat You 

Love
™ Tote, new

 
W

elcom
e Pack and 

C
addy O

rganiser w
hen 

you team
build this 

m
onth! P

age 14

M
ary K

ay Independent B
eauty 

C
onsultants can get their 

business back on track for less!
This exclusive, low

 cost ‘A
ctive’ 

order value w
ill get you back 

into your business. S
im

ply place 
a m

inim
um

 cum
ulative S

ection 
1 R

etail orders of $150 N
Z

$165 
w

ithin a calendar m
onth and you 

w
ill be an 'A

ctive' Independent 
B

eauty C
onsultant.

Think B
IG

!
D

on't forget the higher your 
order value the higher your 
volum

e discounts and rew
ards.  

W
ho do you know

 w
ho w

ould 
benefit from

 this fabulous 
opportunity? Take a few

 m
inutes 

to reconnect w
ith your Team

 
M

em
bers and tell them

 the 
great new

s. R
em

em
ber, being 

an ‘A
ctive’ C

onsultant m
eans 

that they are eligible for so m
uch 

m
ore. A

nd of course, S
harers  

w
ith m

ore ‘A
ctive’ C

onsultants 
have grow

ing Team
s that 

contribute to their personal 
success too! A

nd now
, w

ith 
generous volum

e discounts for 
even the sm

allest order and 
special, m

onthly VIP
 offers, every 

M
ary K

ay C
onsultant can easily 

stay active and connected!

E
X

IS
T

IN
G

 C
O

N
S

U
LTA

N
T

S
 LIM

IT
E

D
 O

P
P

O
R

T
U

N
IT

Y
! JA

N
U

A
R

Y
 1 – M

A
R

C
H

 31, 2015 O
N

LY.

This does not effect any contests, prom
otions 

or bonuses, unless otherw
ise stated.

N
E

W
! G

E
T 

A
C

TIV
E

  
It's just  

$150 N
Z

$165  
to get active this m

onth
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*M
onthly Ordering Bonus Conditions

orders processed within a calendar m
onth. 

 
receipt of the prom

otion products. It is advisable to check all stocks as soon as 
they are received.

the Com
pany.

value in the event supplies are depleted.
Applause m

agazine.

REACH $1,000 NZ$1,100
And receive your Clear and Bright pack

®

® Highlighting Powder

NOW
 EARN M

ORE! 

 REACH $500 NZ$550 
And receive your Plan It Pack!

®

EARN M
ORE! 

REACH $1,700 NZ$1,800
And receive your Eyes Right pack

® Lash Prim
er

®

®

EARN EVEN M
ORE!

REACH $3,700 NZ$3,900
Now

 lift your retail order value a  
little m

ore and you w
ill also receive  

this additional Perfectly Professional  
pack too! 

®
 

®

It’s as easy as 1, 2, 3! Earn m
ultiple packs  

CUM
ULATIVE ORDERING  

EARN YOUR 
M

ONTHLY 
ORDERING 
BONUS

†TE
R

M
S

 A
N

D
 C

O
N

D
ITIO

N
S

 FO
R

 H
O

S
TE

S
S

 G
IFTS

N
Z$275 

N
Z$27.50

®
 

™
 

FEBRUARY’S FABULOUS REW
ARDS ARE W

AITING FOR YOU:
M

ary K
ay’s M

onthly O
rdering B

onus rew
ards you for placing orders! It’s so 

sim
ple. And the m

ore orders you place – the m
ore product bonuses you 

earn! For exam
ple, if you place a S

ection 1 R
etail order for $500 N

Z$550 
in w

eek 1 and place another S
ection 1 R

etail order for $1,000 N
Z$1,100 

in w
eek 3, you’ll receive both the M

ary K
ay

® G
el Eyeliner and the C

lear and 
B

right Pack too! G
enerous? Too right!

NEW
! The Look book!

Find the N
E

E
DG

R
O

W
 Your B

usiness
It’s already February. D

on’t let tim
e run aw

ay w
ith you – 

plan your w
ay to success! This m

onth sees the launch of  
M

ary K
ay’s brand new

 W
elcom

e P
ack (see pages 10-13) and 

w
ith it, a host of opportunities for YO

U
! And w

ith m
ultiple rew

ards 
for m

aking great sales too, you’ll w
ant to be ready to hit the ground 

running from
 day 1! H

ere are a few
 tips:

IT’S
 N

O
T A

B
O

U
T Y

O
U

W
hether you w

ant to sell or recruit, alw
ays rem

em
ber, it’s not about you, it’s about ‘them

’. 
It’s a m

istake that’s easy to m
ake and often, it’s one that you m

ay not even be aw
are of. You 

m
ay be a brand new

 C
onsultant nervous about m

aking your first sale or an experienced R
ed 

Jacket excited at the potential of building your team
; either can m

ake you less attentive to your 
custom

er and m
ore focused on you.

FIN
D

 Y
O

U
R

 C
U

S
TO

M
E

R
’S

 N
E

E
D

S
 – A

N
D

 FILL TH
E

M
!

There are tw
o key skills that w

ill really help you to uncover your custom
er’s needs:

1.  A
S

K
 questions 

A
sking questions puts the focus firm

ly on your custom
er. It puts her front and centre of the 

M
ary K

ay experience and tells her that you are interested in w
hat she has to say. H

ere are tw
o 

exam
ples to help:

 
S

elling: “Tell m
e about your skin and how

 it feels in the m
orning.” 

 
R

ecruiting:

 
 B

oth questions invite your custom
er to tell you m

ore. Your custom
er cannot answ

er w
ith a 

sim
ple ‘yes’ or ‘no’ to either of these questions. In fact, they encourage her to think aloud.

2.  LIS
TE

N
 to the answ

er 
 The inform

ation your custom
er shared is only valuable if you are listening carefully. O

nce you 
have heard her answ

er, you need to use that inform
ation – and w

here possible use her w
ords – 

and give your response about how
 M

ary K
ay can help her. C

heck out these exam
ples:

 
 S

elling: 
®

 
 R

ecruiting: 

A
s you can see, it’s easy to 

fill your custom
er’s needs – 

if you know
 them

. Incredible 
sales people talk less, listen 
m

ore and respond to w
hat 

they heard. To paraphrase 
M

ary K
ay A

sh, 'w
e w

ere 
given tw

o ears and one 
m

outh for a good reason!' 

BEST-S
E
L
LER

BES
T
-S

E
L
L

E R

BEST-S
E
L
LER

BES
T
-S

E
L
L

E R

Your B
onus P

roducts This M
onth

D
R

A
M

ATIC
 

E
Y

E
S

Three m
ust- 

have products  
to add dram

a  
and im

pact!

A
 C

LE
A

N
 

S
W

E
E

P
G

ently rem
oves 

eye m
akeup in  

a flash.

D
U

S
T O

N
 

R
A

D
IA

N
C

E
A

dd a gentle 
shim

m
er for 

radiant skin.

U
LTR

A
 

P
R

O
FE

S
S

IO
N

A
L

B
rush up on  

perfect application.

You'll love the latest edition of  
! C

ustom
ers still like to flick 

through a glossy m
agazine. S

o hand 
them

 out and gather orders! P
urchase 

your 
 book in online ordering 

or from
 M

ary K
ay stationery.

The Look book (pk/5), $5.00 N
Z

$5.50
The Look book 

(P
art #08084341)

I am
 delighted to announce our new

 
w

arehouse and logistics com
pany 

- W
allara Logistics. The m

ove has 
com

e about by the need for us to 
continually im

prove our delivery of 
your M

ary K
ay

® products through 
greater levels of G

olden R
ule S

ervice 
across both A

ustralia and N
ew

 
Zealand.

N
ot only do they tick all the 

“criteria” boxes w
ith excellent 

custom
er service and cost effective 

freight, they also have a w
onderful 

com
m

unity service elem
ent, 

em
ploying special needs people 

as part of their w
arehouse staff. 

W
allara’s team

 are able to w
ork 

and develop their skills in a caring 

environm
ent, resulting in am

azing 
attention to detail w

ith a great love 
and passion for w

hat they do!
W

e have had a very sm
ooth 

transition so far and look forw
ard to 

delivering m
any m

ore orders to your 
door-step in a tim

ely and accurate 
m

anner for years to com
e! 

~ John S
im

cocks ~

Our New
 W

arehouse – W
allara Logistics

G
ive your hostess a gift † she w

ill A
D

O
R

E
!

This M
ary K

ay
® N

ouriS
hine 

P
lus

® M
ini Lip G

loss S
et † 

is truly adorable. Filled w
ith 

purse-sized glosses in six 
fashionable shades.

It's M
ONTH 2!$10 N

Z
$12

(P
art #10073879)

discover w
hat you love: business strategy & w

allara



6
w

w
w

.m
arykay.com

.au  |  w
w

w
.m

arykay.co.nz
applause: february 2015

7

N
EW

!
M

ary K
ay

® M
ineral 

E
ye C

olor Q
uad

FO
U

R
 Tim

es FO
U

R
  

Equals M
O

R
E!

Take the guessw
ork out of gorgeous w

ith M
ary K

ay’s 
new

 M
ineral E

ye C
olor Q

uads.

There are four expertly coordinated 
colour palettes to choose from

, 
each featuring a selection of 
com

plem
entary shades to deliver 

professional looks in the blink of an 
eye! And for exceptional portability, 
each Q

uad fits neatly into the chic 
M

ary K
ay

® C
om

pact.

M
O

R
E

 TH
A

N
 C

O
LO

U
R

In keeping w
ith M

ary K
ay’s reputation for  

high perform
ing products, each Q

uad 
features the outstanding M

ary K
ay

® M
ineral 

Eye C
olor form

ula. H
ighly blendable and 

perfectly buildable, it’s easy to gently increase 
colour intensity to suit personal preference. 
The result, sm

ooth, rich colour that glides on 
easily – and stays, thanks to its sm

art fade 
and crease-resistant form

ula.

C
A

R
IN

G
 C

O
LO

U
R

FO
R

 E
V

E
R

Y
 C

U
S

TO
M

ER
Every w

om
an is a potential M

ary K
ay

®  
M

ineral Eye C
olor Q

uad custom
er!  

W
om

en w
ho w

ant:

and m
etallic finishes.

their eye colour!

that blends beautifully.

 
colour looks.

colour that looks great all day long.

O
N

E
 C

O
M

PA
C

T, EN
D

LES
S

 LO
O

K
S

This chic M
ary K

ay
® C

om
pact is essential! Each 

Q
uad is designed to provide one com

plete 
eye colour look and thanks to the C

om
pact’s 

revolutionary m
agnetic refill system

, it fits perfectly 
in place. S

o w
hen you’re ready to change your 

look, there’s no need to change your com
pact! 

Just pop in a new
 M

ineral Eye C
olour Q

uad!

M
ary K

ay
® C

om
pact (unfilled), $35 N

Z
$41

EA
S

Y N
EU

TR
A

LS
 

W
ITH

 S
A

N
D

S
TO

R
M

 
(P

art #10075232)

D
R

A
M

ATIC
 

C
O

N
TR

A
S

T W
ITH

 
A

U
TU

M
N

 LE
A

V
E

S
 

(P
art #10075233)

A
LLU

R
IN

G
  

M
ETA

LS
 W

ITH
 

B
LA

C
K

 IC
E

 
(P

art #10075234)

C
H

A
I LATTE

  
FO

R
 EVER

Y D
AY 

(P
art #10075231)

EA
S

Y A
S

 1, 2, A
N

D
 3!

M
ary K

ay’s M
ineral Eye C

olor Q
uads are designed to m

ake 
colour application sim

ple. It’s easy! Try this:

G
ET C

R
E

ATIV
E

! 
A

 touch of a m
etallic shade in the centre 

of the lid can lift and shape eyes in a flash. 
A

 darker shade across the eyelid w
ill add 

dram
a for a striking m

onochrom
atic look.

M
ary K

ay
® M

ineral E
ye C

olor Q
uads, 

$27 N
Z

$30 each

M
ary K

ay
® M

ini C
om

pact (unfilled), 
$28 N

Z
$35

S
TE

P
 1

A
pply the lightest 

shade (2) all over  
the eye.

S
TE

P
 2

B
lend one of the  

tw
o m

edium
 

shades (1 or 3) 
into the crease and 
across the lid.

S
TE

P
 3

Line the eye w
ith the 

darkest shade (4).

1
2

3

4

N
EW

!
M

ary K
ay

® 
Liquid E

yeliner 
P

en

A
 S

TR
O

K
E O

F G
EN

IU
S

! N
E

W
! M

A
R

Y
 K

AY
® LIQ

U
ID

 E
Y

E
LIN

E
R

 P
E

N
It’s easier than ever to add precision and definition to your eyes! M

ary K
ay’s new

 Liquid Eyeliner P
en 

draw
s the line w

ith this easy-to-hold, sim
ple to apply no-drip tip. W

ith the ability to deliver subtle to 
dram

atic or day to night looks, this w
ater-resistant, flake-proof product is your m

akeup bag m
ust-have!

M
ary K

ay
® Liquid E

yeliner P
en, $21 N

Z
$24 (P

art #10072292)

discover w
hat you love: new

 products



FR
E

E
!

W
H

ILE
 

S
TO

C
K

S
  

LA
S

T

*This prom
otion is not available via B

eauty D
irect.
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FR
E

E
! 

Valued at  
$15 N

Z
$17

2 Q
uads,  

8 shades  
of gorgeous 

colour!

B
uy O

N
E

 
G

et O
N

E
  

FR
E

E
!

One  

M
onth  

ONLY!

It’s Your
M

ake it
C

H
O

IC
E!

Y
O

U
R

S
M

ary K
ay’s Tim

eW
ise

®
 

H
oliday R

escue O
ffer* 

puts you in the driving 
seat. YO

U
 choose w

hich 
products YO

U
 need – 

and M
ary K

ay rew
ards 

you w
ith a selection of 

generous gifts. Perfect!

C
reate your ow

n brand new
 eye colour  

palette w
ith this exciting M

odifiable O
ffer from

  
M

ary K
ay! All you need to do is purchase tw

o  
M

ary K
ay

® M
ineral Eye C

olor Q
uads and the new

 
M

ary K
ay

® Liquid Eyeliner Pen and you’ll receive the 
professional M

ary K
ay

® S
m

udger B
rush FR

E
E

!

P
U

R
C

H
A

S
E YO

U
R

  
TW

O
 Q

U
A

D
S

>>
>>

>>
1

3
2

A
D

D
  

O
N

G
E

T  
TH

IS
 FR

EE!

SA
N

D
STO

R
M

(P
art #10075232)

A
U

TU
M

N
 LE

AVE
S

(P
art #10075233)

B
LA

C
K

 IC
E

(P
art #10075234)

C
H

A
I LATTE

(P
art #10075231)

M
ary K

ay’s S
m

udger B
rush 

is the perfect tool to use 
w

ith the darkest shade of 
eye colour in your M

ineral 
Eye C

olor Q
uad. S

im
ply 

apply a sm
all am

ount onto 
the brush and sw

eep over 
the top of the new

 M
ary 

K
ay

® Liquid Eyeliner P
en to 

add a soft, sm
oky effect.

G
et all these for 

JU
S

T $75 N
Z

$84*

Mary Kay® Liquid Eyeliner Pen Black (Part #10072292)

FREE! Mary Kay® Smudger Brush

February’s VIP Custom
er Corner!

This m
onth’s VIP Offer features a M

ary Kay favourite – 
Extra Em

ollient Night Cream
.

W
H

AT'S
 S

O
 S

P
E

C
IA

L?
It’s the perfect rescue product for extrem

ely dry skin, helping to m
aintain and 

replenish m
oisture levels on the face – and anyw

here that needs extra help! 
Even heels, elbow

s, knees and hands too! C
ontaining ingredients such as 

petrolatum
, beesw

ax and m
ineral oil it protects, conditions and seals in m

uch-
needed m

oisture to set even the driest skin on the road to recovery – fast!

M
ary K

ay
® E

xtra E
m

ollient N
ight C

ream
, 60g $29 N

Z
$36 

(P
art #10084331)

G
E

T W
IS

E
 A

B
O

U
T TIM

E
W

IS
E

®!
There’s no tim

e to w
aste, it's the last m

onth of this rem
arkable offer! 

W
hether you’re looking for a post-holiday skincare pick-m

e-up or a 
totally new

 skincare regim
e, act fast or you could m

iss out on not 
one, not tw

o- but TH
R

E
E

 G
IFTS

!

H
ere’s w

hat you need to do:

S
pend just $250 N

Z
$280 on your choice of Tim

eW
ise

®  

and Tim
eW

ise P
lus+

™ products.

H
ere’s w

hat you w
ill receive FR

E
E

:
™ clear tote set

® M
icroderm

abrasion S
et 

® Indulge
® S

oothing Eye G
el

C
ontinuing 20%

 off Fragrance* for February.

B
ack b

y p
op

u
lar d

em
an

d
!

E
X

T
E

N
D

E
D

!

BEST-S
E
L
LER

BES
T
-S

E
L
L

E R

N
O

W
  

$44  
N
Z$52.80

N
O

W
  

$52  
N
Z$59.60

N
O

W
  

$49.60  
N
Z$58.80

Thinking of Love
™ 

Eau de P
arfum

 and 
B

ody Lotion

Thinking of Love
™ 

Eau de P
arfum

 and 
S

how
er C

rem
é

N
O

W
  

$64  
N
Z$72.80

S
P

E
C

IA
L P

R
IC

E
!

B
ella B

elara
®  

Eau de P
arfum

Thinking of You
™ 

Eau de P
arfum

Thinking of Love
™ 

Eau de P
arfum

M
K

 H
igh  

Intensity S
port 

C
ologne S

pray

True O
riginal ™ 

C
ologne S

pray

*This prom
otion is not available via B

eauty D
irect.

> C
heck out the H

oliday R
escue O

ffer prom
otional flyer for m

ore inform
ation.

discover w
hat you love: february offer

discover w
hat you love: new

 product offer
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FR
E
E
!

'M
U

S
T-H

A
V

E
'

FR
E
E
! TIM

E
W

IS
E

® S
K

IN
C

A
R

E
C

O
LO

U
R

FR
E
E
!

B
O

D
Y

N
EW

 
FO

R 
2015!

It's all about C
H

O
IC

E!

R
efreshed and reinvigorated.  

S
ay “H

ello!” to this contem
porary  

take on the M
ary K

ay O
pportunity!

A
LL W

O
M

E
N

 A
R

E
 W

E
LC

O
M

E
The M

ary K
ay O

pportunity is for every w
om

an – and each w
om

an 
is different. S

om
e w

ill join to S
AVE m

oney on their favourite beauty 
products, w

hile others w
ill w

ant to EA
R

N
 m

oney for life’s little 
extras. There’s no right or w

rong w
ay – just their w

ay. 

S
A

V
E

, E
A

R
N

 – O
R

 B
O

TH
!

Your potential C
onsultant says:

parties, I m
ay change m

y m
ind and w

ant to earn m
oney later.”

Tell her:
 

 “N
o problem

.

m
ore! W

ho know
s, in tim

e – and as your confidence grow
s, you 

O
r, m

aybe your potential C
onsultant says:  

 
 or part tim

e, and advance at m
y ow

n pace!"

Tell her: 
 

 “N
o problem

.

som
e am

azing savings and rew
ards straight aw

ay!”

S
TA

R
T W

ITH
 TH

E
 B

A
S

IC
S

Everyone joins in the sam
e w

ay – w
ith this neat M

ary K
ay 

W
elcom

e P
ack. It contains the basics: tools and inform

ation to 
boost learning and have brand N

ew
 C

onsultants up and  
running fast!

Tell P
otential C

onsultants this:
 

 
 

W
A

N
T M

O
R

E
? 

Too easy! P
otential C

onsultants can add their preferred products – 
step-by-step or altogether. Either w

ay, it’s easy; they’ll save and be 
eligible for even m

ore rew
ards!

Your P
otential C

onsultant asks:

®

Tell her this:

fast track your earnings by adding additional P
roduct B

undles 
to your pack. B

uilding your inventory is about creating your very 

of products and business tools on hand to sell in any situation, 
from

 one-to-one appointm
ents to group selling opportunities like 

get-togethers and P
arties. The greater your product selection, 

the greater your opportunity to m
ake great sales!”

In
trod

u
cin

g  
M

ary K
ay’s  

‘$
2
5
 W

elcom
e P

ack’!

Just $25  
for this  

N
EW

 M
ary K

ay 
W

elcom
e  

P
ack!

You Join
Join M

ary K
ay for just $25!

You G
et

You get the N
EW

 M
ary K

ay 
W

elcom
e Pack.

You C
hoose

C
hoose your value-packed  
N

EW
 Product B

undles! 

You Earn 
S

tart earning the N
EW

 Product 
B

undles FR
EE w

ith S
m

artS
tart.

A N
ew

 Year and a 
N

EW
 w

ay to grow
!

 4 N
E

W
 P

roduct 

B
undles just 

$250 N
Z

$275 

each!*

For A
LL w

om
en

 
w

ho w
ant to 

earn or save 
m

oney... or 
both!

D
esigned to offer the 

ultim
ate in choice, 

flexibility and affordability, 
this brand new

 W
elcom

e 
Pack w

ill appeal to 
m

ore w
om

en than ever 
before. And that m

eans 
G

R
O

W
TH

 for YO
U

!

discover w
hat you love: new

 w
elcom

e pack



$100 N
Z

$110

G
et your FR

E
E

* 
D

iscover W
hat Y

ou 
Love™

 Tote bag w
hen 

you achieve  
S

m
artS

tart 1

FR
E

E
!

BEST-S
E
L
LER

BES
T
-S

E
L
L

E R

FR
E
E
!FR

E
E
!

FR
E
E
!

Essential Steps to Team
building

12
w

w
w
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Eligible for all N
ew

 
C

onsultants w
ithin  

their first 3 full 
calendar  
m

onths

the PRO
D

UC
T BUN

D
LES

A
D

D
 P

R
O

D
U

C
TS

A
s keeping it sim

ple is the goal, these P
roduct B

undles feature a 
thoughtful selection of best-selling products and business tools 
from

 each key category. P
otential C

onsultants can add them
 one 

by one, or if EA
R

N
IN

G
 m

oney is their goal, they can purchase 
all four together. O

f course, N
ew

 C
onsultants can still save a 

m
inim

um
 of 10%

 on their personal purchases if that’s still their 
initial preference.

The benefits of P
roduct B

undles:
 

 
less their eligible discount. That’s already far less than the full retail 
value of the products included in the Product B

undles.

discount.

appointm
ents if that is the N

ew
 C

onsultants choice

P
R

O
D

U
C

T B
U

N
D

LE
S

 C
O

U
N

T A
S

 S
E

C
TIO

N
 

1 R
E

TA
IL O

R
D

E
R

S
 A

N
D

 ATTR
A

C
T V

O
LU

M
E

 
D

IS
C

O
U

N
T! TH

E
Y

 A
LS

O
 C

O
N

TR
IB

U
TE

 TO
 

U
N

IT P
R

O
D

U
C

TIO
N

.
Tell N

ew
 C

onsultants this:

it easy for you to build confidence and get started fast! 
These great P

roduct B
undles feature a selection of our 

best-selling products and tools, w
hich m

eans they offer the 

or four of your favourite P
roduct B

undle. The choice is yours!"

1.  TIM
EW

IS
E

® S
KIN

C
AR

E B
U

N
D

LE  
Total value $360.50 

 
You pay $250 N

Z
$275 less your eligible discount. 

FR
E

E
! Tim

eW
ise

® Firm
ing Eye C

ream
 Valued at $54 

3.  'M
U

S
T-H

AVE' B
U

N
D

LE  
Total value $324 

  
You pay $250 N

Z
$275 less your eligible discount. 

FR
E

E
! S

kinvigorate
™ C

leansing B
rush Valued at $65

2.  C
O

LO
U

R
 B

U
N

D
LE  

Total value $338 
 

You pay $250 N
Z

$275 less your eligible discount. 
FR

E
E

! M
ary K

ay
® U

ltim
ate M

ascara and M
ary K

ay
®  

C
om

pact M
ini Valued at $54 

4.  B
O

D
Y B

U
N

D
LE  

Total value $343 
 

You pay $250 N
Z

$275 less your eligible discount. 
FR

E
E

! P
each S

atin H
ands

® P
am

pering S
et Valued at  

$69

Tim
eW

ise
® M

iracle Set N/D, Tim
eW

ise
® M

icroderm
abrasion Set; Tim

eW
ise

® Sam
plers (C/O) (6 pairs); 

M
irrors (3); Trays (Pk 1); Face Cloths (Pk 1); Tim

eW
ise

® Booklet; Placem
ats (3) and Organising Caddy.

Satin Lips
® Lip Balm

; Satin Lips
® Lip M

ask; Tim
eW

ise
® M

oisture Renewing Gel M
ask;  

Tim
eW

ise
® M

oisture Renewing Softener; Foundation Prim
er SPF 15; Indulge

® Soothing Eye Gel; 
Facial Cleansing Clothes; 'M

ust-Have' Booklet; 'M
ust-Have' Placem

ats (3) and Organising Caddy.

Brush Collection; Clear Lip Liner; Black Eyeliner; M
ary Kay

® Eye Prim
er; M

ineral Eye Color (Honey 
Spice, Granite, Hazelnut); M

ineral Cheek Color (Shy Blush); NouriShine Plus™
 Lip Gloss (Fancy 

Nancy); Com
pact Cheek & Eye Brushes; Oil-Free Eye M

akeup Rem
over; Colour Booklet, Colour 

Placem
ats (3); M

irrors (3) and Organising Caddy.

Tim
eW

ise Body ™ Hand and Décolleté Cream
; Tim

eW
ise Body ™ Targeted-Action®

 Toning Lotion; Satin 
Body ™ Hydrating Lotion; Satin Body ™ Buffing Cream

; Satin Body ™ 2-In-1 Body W
ash & Shave; M

int Bliss 
Energizing Lotion for Feet and Legs; Subtle Tanning Lotion; After Sun Replenishing Gel; Body Booklet; 
Body Placem

ats (3) and Organising Caddy.

W
ant m

ore?  
Sell and Earn

  
SM

A
R

TSTA
R

T

G
et this FR

E
E

!  
M

ary K
ay

® O
il-Free Eye M

akeup R
em

over
Just place m

inim
um

 cum
ulative S

ection 1 R
etail 

orders totalling $500 N
Z$550 in the m

onth that 
you join! A

nd the really great new
s – this order 

also contributes tow
ards your S

m
artS

tart 1* 
bonus rew

ard!

Sell and EARN – Sm
artStart

A
ll you need to do is place m

inim
um

 cum
ulative am

ount of $1,000 N
Z$1,100  

S
ection 1 R

etail orders to earn a P
roduct B

undle of your choice, FR
EE*!  

*S
ee full Term

s and C
onditions on the C

om
m

unity P
age.

™ Tote bag

C
H

O
O

S
E

 Your FR
E

E
* P

roduct B
undle for each S

m
artS

tart R
ew

ard!

 TIM
EW

IS
E

® S
KIN

C
AR

E B
U

N
D

LE  
Valued $360.50 

'M
U

S
T-H

AVE' B
U

N
D

LE  
Valued $324 

C
O

LO
U

R
 B

U
N

D
LE  

Valued $338 

 
B

O
D

Y B
U

N
D

LE  
Valued $343 

Find out the full details! 

download a copy of the Sm
artStart Term

s and Conditions.

*C
onditions apply

For N
EW

 C
O

N
SU

LTA
N

TS

®  
B

usiness O
rganiser

Recruit and BUILD
W

ith each N
EW

 Team
 M

em
ber* you introduce 

w
ithin your first tw

o full calendar m
onths, you’ll 

receive additional rew
ards like these. Even better, 

there are heaps of additional benefits that com
e 

w
ith building a Team

 too! 

LEARN and Grow
C

heckout these three quick and effective learning opportunities:

1.  FirstS
tepsO

nline: Learn the basics online – now
!

2.  E
ssential S

teps To R
each S

uccess: Progress to 
a one-day, face-to-face w

orkshop in your area. You’ll 
receive a $200 

 product voucher* too!

3.  E
ssential S

teps To Team
building: G

et serious 
about building a Team

 and earning even m
ore!

C
H

E
C

K
 O

U
T

 T
H

IS
  

A
D

D
IT

IO
N

A
L IN

FO
R

M
AT

IO
N

H
ow

 Product B
undles  

Im
pact S

M
AR

TS
TAR

T
W

hen N
ew

 C
onsultants purchase all 

FO
U

R
 P

roduct B
undles together, they 

achieve S
m

artS
tart 1*! That m

eans:

 
retail value of the products, just by 
purchasing B

undles!

W
hat You Love

™ Tote bag

M
ary K

ay
® Toolbox

Just have m
inim

um
 cum

ulative Section 1  
R

etail orders processed* to the value of  
$3,000 

 w
ithin your first three m

onths! 
Sm

artStart 1 m
ust be achieved to qualify.

TH
IS

  
C

A
N

 B
E 

YO
U

RS!

P
roducts 

not 
included.

Find out the full Term
s and Conditions! 

*C
onditions apply

discover w
hat you love: new

 w
elcom

e pack
discover w

hat you love: new
 sm

artstart
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LA
S

T M
O

N
TH

! To C
atch the D

ream
! W

ill you be going to D
allas?

W
hat you need to do:

S
im

ply recruit TW
O

 new
 team

 m
em

bers in the next 
tw

o m
onths! N

ew
 team

 m
em

bers m
ust place m

inim
um

 
cum

ulative S
ection 1 R

etail orders of $250 N
Z

$275 w
ithin 

one calendar m
onth by the end of M

arch to qualify. 
That's just one P

roduct B
undle! 

S
o start team

 building w
ith the N

EW
 M

ary K
ay 

O
pportunity.

M
ary K

ay’s new
 $25 W

elcom
e P

ack is an affordable 
tem

ptation that your custom
ers w

ill love. That’s w
hy 

earning your very ow
n D

iscover W
hat You Love

™ Tote, 
N

ew
 W

elcom
e Pack and organising caddy is easy!

T
O

T
E

-ally 
yours for 
FR

E
E

!

*Term
s and conditions apply.

Consultant 

Prom
otion

February and M
arch 

TEA
M

B
U

ILD
IN

G
 

P
R

O
M

O
TIO

N
Behind the S

cenes...
Let's hear from

 the ladies w
ho helped bring the N

ew
 $25 W

elcom
e Pack strategy to life!

REC
RU

ITIN
G

  
M

A
D

E EA
S

Y
!

M
ary Kay’s W

elcom
e Pack and Product Bundles m

ake 
the decision to join easier. It’s an O

pportunity, w
hich is now

 
m

ore affordable than ever; an O
pportunity that enables N

ew
 

C
onsultants to feel in control to follow

 their dream
s, their w

ay!

TH
O

R
O

U
G

H
LY

 M
O

D
E

R
N

!
In conjunction w

ith the launch of this new
 W

elcom
e P

ack, you’ll find a fresh look and relaxed, contem
porary approach in these business 

tools:

Team
building Flyer and Talking Team

building G
uide

A
s your potential C

onsultant refers to the flyer, you refer to the G
uide. It’s about listening to her and highlighting the m

ost appealing 
points for her specific needs. You’ll find valuable tips and handy dialogue to help you explain the details w

hile keeping it sim
ple and 

straightforw
ard.

R
eady, S

et, S
ell! 

M
ust do! This brochure is included in every N

ew
 C

onsultant’s W
elcom

e P
ack and it’s vital that you are fam

iliar w
ith the inform

ation. It 
provides a great overview

 of the W
elcom

e P
ack, P

roduct B
undles, order levels and associated rew

ards – and of course, the am
azing 

S
m

artS
tart program

. 

S
tart S

om
ething B

eautiful M
agazine

C
heck it out. You’ll find updated inform

ation and new
 pages about M

ary K
ay essentials.

B
eauty B

ook and Instructor’s G
uide Take another look at group selling appointm

ents – get-togethers and P
arties. Tim

e-
efficient w

ith m
ultiple custom

ers in one place, they offer the greatest opportunity. H
en’s Parties? Tw

een Parties? Let your custom
ers 

choose – and w
ork w

ith them
! 

som
etim

es it can be a bit scary 
too. The new

 W
elcom

e P
ack 

is, in a w
ord “am

azing”. A
t first 

I w
as apprehensive about it but 

change som
ething w

e w
ill keep getting the sam

e 
results. W

e have w
orked on this for som

e tim
e 

now
 and the new

 opportunity covers all w
e 

and affordable for everyone regardless of w
hy 

they are starting. It has so m
uch to offer to help 

share our great O
pportunity.”  

– E
xecutive S

enior S
ales D

irector,  
Lyn P

erkins

 
new

 W
elcom

e P
ack! I believe 

this is the sm
artest, easiest 

team
 building tool I have seen in 

options available to your new
 team

 m
em

bers  

be able to choose w
hat suits them

 best as 
w

ell as placing orders tow
ards earning their 

program
 too... the best rew

ards ever! H
ave fun  

– E
xecutive S

enior S
ales D

irector,  
Jennifer R

atcliffe

“I believe our new
 W

elcom
e P

ack 
w

ill revolutionise our business! 

choices that can be personalised to a new
 

literature that is so professional, sim
ple yet 

inform
ative – I love the step by step guides 

incorporate into our pam
per appointm

ents to 
share our opportunity & build our business. 

– Future E
xecutive S

enior S
ales D

irector, 
C

arissa H
all

w
ith the W

elcom
e P

ack is loaded 
w

ith w
onderful, inform

ative, fresh, 
new

 literature designed for the 

this uplifting change to m
ove forw

ard w
ith 

support us in reaching our goals w
hile offering 

W
elcom

e the W
elcom

e P
ack!”  

– S
enior S

ales D
irector, V

al Triplett

“I am
 so pum

ped about 

O
pportunity that is being 

launched w
ithin the com

pany. 

incredible O
pportunity w

ith both hands and 

that decision today to run w
ith it and w

atch your 

– S
enior S

ales D
irector, S

tevie-lee R
eed

inform
ation not to overw

helm
 

new
 consultants and the P

roduct 
B

undles m
akes it m

uch easier 
to build their ow

n kit according to their needs. 
The P

roduct B
undles take the guess w

ork out 
of w

hat to start w
ith. The booklets are easy to 

understand and I really love the new
 placem

ats 
w

hich you use at appointm
ents. This is such a 

generous program
!”  

– S
ales D

irector, Joanne R
iddell

C
ALLIN

G
 ALL  

Existing C
onsultants

discover w
hat you love: february team

building prom
otion

discover w
hat you love: inspirational tips
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angels for the m
onth of Decem

ber 2014. Angels represent the top perform
ers in each Annual Awards category. Congratulations to our Decem

ber Angels!

COURT OF DIRECTOR UNIT SALES
COURT OF CONSULTANT PERSONAL SALES

W
aterhouse

COURT OF DIRECTOR PERSONAL SALES
COURT OF SHARING

NEW
 SALES DIRECTORS/NEW

 SENIOR, NEW
 FESD, NEW

 ESD’S FOR JANUARY 2015
NEW

 DIRECTORS-IN-QUALIFICATION

CURRENT SALES DIRECTORS  
IN QUALIFICATION
OCT/NOV/DEC/JAN

 
Go-Give Area.

NOV/DEC/JAN/FEB 
Sarah Copping from

 the Heenan Unit and the 
Go-Give Area.

JAN/FEB/M
AR/APR

Kylie Kurtelova from
 the Hardcastle Unit and  

the Go-Give Area.
 

Go-Give Area.

Congratulations to Natalie Russell

Congratulations to Grace Devries

Congratulations to Em
m

a M
cKenna

Congratulations to F.E.S.Dir. Lisa Duke on the debut of her offspring 

Congratulations to S.Dir. Carim
a Couttas on the debut of her 

is part of the Go-Give Area.

Congratulations to S.Dir. Nicole Hand on the debut of her first 

part of the Go-Give Area.

Congratulations to new  
Jodie Hall

 
Go-Give Area.

Congratulations to new  
 Kylie Kurtelova

 
from

 the Hardcastle Unit and  
the Go-Give Area.

TOP 10 UNITS
Congratulations to the following Units on achieving 

 

TOP 10 SALES DIRECTORS

on achieving the highest personal production for 

TOP 10 CONSULTANTS
Congratulations to the following Consultants on 
achieving the highest personal production for 

W
aterhouse

2. Jodie Hall M
cNeill

3. June Chow Barr
Nguyen

5. M
arian Pitura Provost

Anderson
Sm

ith, M
arg

Duncan
9. Kim

 Oeser Ellis
Roberts

TOP 10 PERSONAL TEAM
BUILDING

and Consultants on achieving the highest 

M
cNeill

5. Kylie Kurtelova Hardcastle
Baker

Zhang

TOP 10’S FOR DECEM
BER 2014

 GO FOR YOUR GOALS! M
EET OUR TOP 20 YEAR TO DATE IN OUR ANNUAL AW

ARDS COURTS 

COURT OF UNIT SALES
COURT OF DIRECTOR PERSONAL SALES

COURT OF COUNSULTANT PERSONAL SALES
Borg

Roberts
3. Jan Greig Thom

pson
Anderson
Allison

Cassidy
Duke

Cuzzola
Cuzzola

BakerTriplett
Craig

Bagley
Duke
Price

Pocknall
Hall

M
cNeillM

organ
20. Gai Cam

pbell Croker

COURT OF SHARINGNguyen

Couttas

* For year to date Annual Awards goals, refer to the term
s and conditions.

D
ES

TIN
ATIO

N
 D

IR
EC

TO
R

S
H

IP
JA

N
U

A
R

Y
 1 –  

D
EC

EM
B

ER
 31, 2015

This year, take control of your destination!
W

hen you unlock your leadership skills and becom
e a 

D
IQ

 you’ll be rew
arded w

ith all of this:

containing all you need to lead your U
nit to success! 

N
E

W
 S

A
LE

S
 D

IR
E

C
TO

R
S

:

 and a m
inim

um
 of 

30 A
ctive Team

 M
em

bers w
hen you debut.

E
X

IS
TIN

G
 S

A
LE

S
 D

IR
E

C
TO

R
S

:
FIND OUT M

ORE. GO ONLINE TO: 

To see the full term
s and conditions.

C
alling  

N
E

W
 and 

E
X

IS
TIN

G
 

S
ales 

D
irectors!

FREE  
LEADERSHIP 2016 REGISTRATION  
AND ACCOM

M
ODATION!

STAR
 

C
O

N
SU

LTAN
T

P
R

O
G

R
A

M
 2015

It’s easy to let YO
U

R
 S

tar shine bright. Just 
be consistent! Each and every m

onth, plan 
to achieve a S

tar to add to your Ladder of 
S

uccess pin. C
heckout the rew

ards for this 
quarter below

:

$20 M
yer e-C

ard*
N

Z
$25 Farm

ers G
ift C

ard**

S
apphire

1

N
Z

A
U

S

N
Z

A
U

S

N
Z

A
U

S

N
Z

A
U

S

N
Z

A
U

S
$30 M

yer e-C
ard*

N
Z

$35 Farm
ers G

ift C
ard**

R
uby

2
3

$40 M
yer e-C

ard*
N

Z
$45 Farm

ers G
ift C

ard**

D
iam

ond
$50 M

yer e-C
ard*

N
Z

$55 Farm
ers G

ift C
ard**

Em
erald

4
$60 M

yer e-C
ard*

N
Z

$65 Farm
ers G

ift C
ard**

P
earl

5

®  
B

usiness O
rganiser

FIND OUT M
ORE. GO ONLINE TO: 

To see the full term
s and conditions.

JA
N

U
A

R
Y

 - M
A

R
C

H
 2015

discover w
hat you love: destination directorship and star consultant program
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 |   applause: february recognition 2015  
applause: february recognition 2015   |   

5%
 RED JACKET CLUB 

Congratulations to the following Units who had 
5%

 or m
ore red jacket Consultants in their Unit 

Unit 
 

%

6.50%
 CLUB – CONSULTANTS

Congratulations to the following top Consultants 

Jodie Hall M
cNeill

Couttas
W

aterhouse
Duke
Valenti

Am
y Ashlin Baker

Em
m

a M
ckenna Hand

SUPERSTARS

Consultants have had orders processed to the 

these Superstars are well on their way to earning 
W

aterhouse
Jodie Hall M

cNeill
June Chow Barr

Nguyen

M
arian Pitura Provost

Sheryl Hyde Anderson
Sm

ith, M
arg

Duncan

Kim
 Oeser Ellis 

6.50%
 CLUB – SALES DIRECTORS

Congratulations to the following top 30 Sales 

SALES DIRECTOR  
COM

M
ISSION

Congratulations to the following top 30 Sales 

earnings from
 personal sales.

CHARM
 W

INNERS

Consultants for sharing the business opportunity 
by introducing three or m

ore new Team
 M

em
bers 

GOLD CHARM
(Five New Team

 M
em

bers)

Kylie Kurtelova Hardcastle

SILVER CHARM
(Four New Team

 M
em

bers)
Am

y Ashlin BakerZhang

BRONZE CHARM
(Three New Team

 M
em

bers)
Em

m
a M

ckenna Hand

Loucia M
ussa Ism

ail

Zhang

STAR SALES DIRECTOR  
PROGRAM

 OCTOBER –  
DECEM

BER QUARTER 2014

brooch based on the num
ber of Star Consultants 

st tim
e Star Achievers 

Stars are awarded in the following categories: 

October – 
Decem

ber 2014. The num
ber star listed 

program
 since conception.

43
rd Star 

40
th Star 

39
th Star

26
th Star

25
th Star

22
nd Star

20
th Star

16
th Star

12
th Star

11
th Star

8th Star

7
th Star

1
st Star & Pin

 STAR SALES DIRECTOR  
YTD ACHIEVEM

ENT
Congratulations to each of the following Sales 

LADDER OF SUCCESS
OCTOBER - DECEM

BER 2014

100 Quarters of Achievem
ent    

Lynette Pfeiffer 
Sapphire

Circle of Honour  
– 56 Quarters of Achievem

ent
Allison – Diam

ond

1
st tim

e achiever – Pearl    
Roet

Pearl Achievers    

Tracey Holland Borg

Kylie Kurtelova Hardcastle

Jodie Hall M
cNeill

Em
erald Achievers    

Am
y Ashlin Baker

Roberts

1
st Tim

e Achiever – Diam
ond    

M
anithong Sidara Cunningham

Nguyen
Lunabil Paul Prince

Diam
ond Achievers    

Sheryl Hyde Anderson
Cuzzola

Hall

Sarah Copping Heenan

Heuston

Susanne Gane Price
Price

Sm
ith

Jan Greig Thom
pson

Janette Pedersen Triplett
Shannyn Stevens Triplett
Louise Grundy W

aterhouse

1
st Tim

e Achievers – Ruby    
Tam

sin Ashdown CassidyCouttas
Jane Pankhurst Heuston

M
unns

Roet
Elizabeth Jam

es W
hite

Ruby Achievers    

BagleyConnell
Craig

Lindy Harm
an Duke

Duncan
Kim

 Oeser Ellis

Cindy Hall Heenan

Kylie M
archant Heuston

Karen See HeustonM
cM

ahon
M

iles
Kellie-M

arie Svensson M
unns

Perkins

Kylie Spice Pocknall

Provost
M

arian Pitura Provost

Sokol

Sandra Loveday Thom
pson

Tanya Salter-Anderson Thom
pson

1
st Tim

e Achievers – Sapphire    
Baker

June Chow Barr
Em

m
a Caudwell Connell

Jessica Gnata Couttas
Duke

Duke
M

odupe Akib ElleyGoucher
Skye Freshwater Hand

Hayward
Hudson

Ingram
Alyce Fenton Ingram
Lucy Pfundstein Jensen
Kirsty Hickson Liverm

ore
M

cM
ahon

Ayla M
cm

illan M
cM

ahon
Susan Fardella M

edill
Prince

M
ichelle M

ckim
m

ie Prince
Veerle Konings Reed

Reed
Riddell

Katherine Higgins RoetSleem
an

Sokol
Julie Pavlevski W

arriner
Kathryn Laing W

aterhouse
Elisa Horne W

ilson

Sapphire Achievers    
Allison

Allison
Sharon Sharples Anderson

Jade Pawley BorgCassidy
Cassidy

Cassidy
Cassidy

Erin Sm
ith Clarkson

Catherine Klante Cooper
Chris Lynch Cooper
Gai Cam

pbell Croker
Croker

Cuzzola
Kelli Florisson Cuzzola

Elley
Joanne Cam

eron Elley

Fraser
Gurr

Lacey M
ilzewski Hum

phreys

Lisa Perkins Levins

M
elinda Pahany Lindem

ann

Ari Powell M
cNeill

Anne-m
aree Scully M

iles
M

arie M
cGregor M

organ
M

organ
M

ary Leahy M
unns
Naboulsi

Naboulsi
Svjetlana Subotic Porta
Shona Teune Prosser
Elaine M

ulley ProvostRafferty
Riddell

Roberts
Roet

Susan M
alinov Serrano

Sm
ith

Sm
ithSm

ith
Sm

ith
Sokol

Sue-Anne M
itchell Staton

Ellen Condon Triplett
Triplett

Triplett

Sarah Plane W
arriner

W
aterhouse

W
aterhouse

W
aterhouse

W
hite

Liz M
cLellan W

ilson
Leanne Paola W

ilson

HAPPY ANNIVERSARY

and Consultants who celebrated ten or m
ore years 

 25 YEARS
Jenny Taylor Cassidy
M

aree Channon Perkins
Perkins

20 YEARS
Anne-M

arie Adam
s Triplett

M
arie Verrier Cooper

Sharyn M
ula Lindem

ann

15 YEARS
Christine Gilbert Croker

Cassidy
Triplett
Rafferty

10 YEARS
Rogers
M

iles
Joan Stam

 Cooper
M

iles
Ellis

M
cGinty

5 YEARS
Carina M

alan Cuzzola
Colleen M

arie Singh Stedm
an

Ratcliffe

W
aterhouse

Jenny Som
erset Pocknall

Kaye Arnel Borg
TaylorPurcell

Stedm
an

Perkins
Reed

Sam
antha Geeves Clarkson

Tam
m

y Fram
e M

cM
ahon

 Taylor Clyne Perkins

M
ARY KAY CAREER CAR PROGRAM

 
FOR QUARTER 4 2014
Congratulations to the follow

ing Directors 
and their Units for qualifying as Level 1 for 
a brand new

 Holden Cruze Z series or the 
Cash Option.

Congratulations to the follow
ing Directors 

and their Units for re-qualifying as Level 1 
for a brand new

 Holden Cruze Z series or 
the Cash Option.

Special congratulations to the follow
ing 

Director and her Unit for re-qualifying in the 
car program

 and stepping up from
 Level 1 

to Level 2 for a brand new
 Honda Accord or 

the Cash Option.

“The P
ink C

ar is such a w
onderful and special aw

ard that M
ary K

ay A
sh created it as a sym

bol 
in our C

om
pany 50 years ago. I’m

 very proud and thankfull to be able to drive it on behalf of m
y 

incredible N
ation-w

ide U
nit of w

om
en, and hope they each feel the pride that com

es w
ith being a 

‘P
ink C

ar U
nit’, as every one of them

 m
ade this possible. M

y 3 babies cam
e hom

e from
 hospital 

in a P
ink C

ar of different M
akes and M

odels over the years and m
y fam

ily just w
ouldn’t be the 

sam
e w

ithout a P
ink C

ar in it!  It is also quite norm
al now

 to be som
ew

here shopping or going 
from

 place to place and have people either leave a note w
anting a product or saying... oh M

ary 
K

ay, I use that... Etc... I just w
ant M

A
N

Y m
any m

ore w
om

en to experience the joy of building 
a team

 of w
om

en and creating a U
nit and then earning TH

EIR
 P

ink C
ar! It really C

A
N

 be done, 
w

ith a decision – w
ork ethic – determ

ination m
ixed w

ith w
ork – and belief! Thanks to m

y U
nit and 

thanks to M
ary K

ay C
osm

etics for yet another am
azing rew

ard!” – F.E
.S

.D
ir. Jane E

lley

“H
aving the M

ary K
ay car is the U

LTIM
ATE trophy on w

heels!! It’s not only fantastic being able to 
drive the luxury H

olden C
ruze but also w

hat the car represents. It is the sym
bol of TEA

M
 success 

and personal grow
th. It certainly can’t be done alone and is great recognition (and bragging rights) 

for each unit m
em

ber for all they have achieved and ultim
ately w

hat w
e have achieved together! 

The car is one of the best perks of m
any being a part of such a w

onderfully generous com
pany!” 

– D
ir. D

anielle B
aker



Beautydirect

Shop online. Direct to you.

Join Mary Kay
YOUR WAY!
Mary Kay’s Welcome Pack and 
Choice of Product Bundles are 
the affordable way to SAVE – or 
EARN money on your favourite 
beauty products. It’s now just 
$25 to join*!
SAVE!
You can now save money on even the smallest 
Mary Kay order! So, if paying less for your 
skincare and colour cosmetics sounds good to 
you – JOIN US!

EARN!
Need a little extra cash? It’s easy to start selling 
to family and friends and as your confidence 
grows, add a few more appointments. So why 
wait? JOIN US!

ASK!
Want to know more? Just ask!

Get Your Products Faster.  
GO DIRECT!
Why wait? Mary Kay’s Beauty Direct is your convenient, online shopping solution.
Even better, it’s low cost – or no cost*!  
REGISTER NOW for Mary Kay’s Beauty Direct. 
Go to www.marykay.com.au/beautydirect OR www.marykay.co.nz/beautydirect 

FREE FREIGHT for orders over $100 $100

Interested?
CALL me on:  

EMAIL me at: 

Your Independent Mary Kay Beauty Consultant.

Just $25  

for this  

NEW Mary Kay 

Welcome  

Pack!


